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. popular raduo star, started buying Equitable 
ank wil INT THE PICTURE Endowment Policies. She had two objec- 
ts in the tives in mind: 
the earn- To make safe and lasting provision for 
b f & P 
er own future; 
To provide for family dependents and 
i other financial responsibilities. 
sion O Now with complete freedom from invest- 
Overnor ment cares, Miss Dragonette can devote 
her whole time and attention to the pursuit 
er of her career. 
The bill Recently she increased her life insur- 
n of 1933 ance holdings with The Equitable. The 
to value . flee Equitable agent who planned the insurance 
ori The national advertising program of arranged it so that Miss Dragonette will, at 
a an optional future date, receive a monthly 
re : e income guaranteed for as long as she lives. 
coal The Equitable Life Assurance Society of i ae 
Miss Dragonette’s insurance plan illus- 
sneiiiie ° . = trates how the Equitable Case Method 
See the Unite d State 5 fe or I 9 3 * will continue fits insurance to Aw individual’s needs 


to feature the Society's Case Method of 


Miss Dragonette writes: and wishes. 


My dear Mr. Carroll:— 

This is to acknowledge receipt 
of my Equitable policy 

I would like to take advantage 


You, too, have special ambitions — to 
guarantee funds for a child’s education, to 
pay off a mortgage, to assure a life income 
for yourself or some dependent, etc. Why 
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HE Metropolitan Life Insurance Company 

began publishing ‘‘Health Hints’’ for its 
policyholders in 1871 and ever since has car- 
ried on its efforts toward better health. 


The Company cooperated with government 
officials in a campaign against a threatened 
cholera epidemic in 1892 and thus began its 
cooperative work with public health organ- 
izations. 


In further developing its activities in the 
field of health, the Metropolitan organized 
its Welfare Division in 1909 and, at about the 
same time, a nation-wide nursing service was 
established for Industrial policyholders. 


Subsequent health records demonstrate the 
value of these services. 


During all these years the Company has 
worked shoulder to shoulder with national, 
state and local health organizations to stamp 
out preventable disease. 


New low mortality figures were recorded in 
1934 for practically all of the diseases against 
which public health forces have directed 
special preventive efforts—notably typhoid 
fever, tuberculosis, diphtheria, infant mor- 
tality and maternal mortality. During this 
year the good record of previous years con- 
tinued to obtain among Metropolitan policy- 
holders. 





Report for the Year Ending December 31, 1934 


(In accordance with the Annual Statement filed with the New York State Insurance Department) 


Assets . 
Liabilities: 
Statutory Policy Reserves . 
Reserve for Dividends 
payable in 1935 upon 
Industrial Policies $44,192,450.00 
Ordinary Policies 50,397,036.00 
Accident and 
Health Policies 


. $4,031,108, 151.53 


2,676,000.00 
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Life Insurance Outstanding: 





Ordinary Insurance . $10,216,839,377.00 










Total Reserve for Dividends 
All other Liabilities 
Contingency Reserve 
Unassigned Funds (Surplus) . 


40,000,000.00 ‘fe 
244,931,356.13 ‘lee enon | 


ae A A 


a a Industrial Insurance (premiums 
i a payable weekly or monthly) . 6,617,508,665.00 
y ye) Group Insurance 2,655,457,433.00 
2% —-TotalInsurance . $19,489,805,475.00 

: coy Policies in Force (Including 1,496,612 
97,265,486.00 Be ‘ Group Certificates) 41,970,561 
127,615,961.40 ie x Paid for Life Insurance Issued, Revived and Increased 


in 1934, $3,287,100,370. Ordinary, $1,524,348,452; 








$4,031,108,151.53 
Income in 1934 . $903,754,216.09 
Increase in Assets during 1934 . $170,346,960.14 


Dividends Paid to Policyholders to 
date plus those declared for 1935 $1,015,352,341.86 





Industrial, $1,487,231,699; Group (less withdrawals) 
$275,520,219. 


Accident and Health Insurance Outstanding: 


. $1,332,000,950.00 
$13,842,855.00 


Principal Sum Benefit . 
Weekly Indemnity . 





The Metropolitan is a mutual organization. Its assets are held for the benefit of its policyholders, and 
any divisible surplus is returned to its policyholders in the form of dividends. 


METROPOLITAN LIFE INSURANCE COMPANY 


FREDERICK H. ECKER 


President 





NEW YORK 


LEROY A. LINCOLN 


Vice-President and General Counsel 
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Life Insurance in 
Action Is Pictured 






President Harriman of U. S. Cham- 
ber of Commerce in Stirring 
Address 


ON 100TH ANNIVERSARY 


Great Accomplishments of Institution 
Summed Up at New England 
Mutual Celebration 


Life insurance as an institution for 
protection against personal economic 
hazards, for financing societies’ opera- 
tions on a vast scale, for inculcation of 
the habits of savings and thrift, for 
public health education and develop- 
ment, in the 100 years of its existence 
in this country has taken a place pecu- 
liarly close to the heart of the people, 
Henry I. Harriman, president of the 
Chamber of Commerce of the United 
States, said in a stirring address on 
“Life Insurance in the Business Struc- 
ture,’ at the 100th anniversary celebra- 
tion of the New England Mutual Life 
in Boston this week. 

While serving policyholders primarily 
and preeminently, he said, the beneficial 
influence of life insurance is carried to 
every community and home and it has 
attained an enviable position in the na- 
tional business structure. It has solved 
and is assisting in solving many prob- 
lems of industry. He expressed belief 
the future will look to life insurance for 
even greater aid than the past and the 
present. ‘ 


Tr d E ic Force 





American life insurance is significant 
of the spirit and genius of this country 
and in its present magnitude is the con- 
ception and creation of America for 
which there was no pattern to follow 
and which is without a parallel. Pri- 
marily a private business institution, it 
has evolved, he said, into one of the 
great economic forces of the nation and 
become a social factor of incalculable 
influence. Moreover, it gives every indi- 
— of looming even larger in national 
ife, 

He cited figures showing the growth 
of life insurance in force from less than 
$9,000,000,000 35 years ago to over 
$100,000,000,000 last year; of admitted 
assets of all life companies 25 years ago 
totaling about $4,000,000,000, to more 
than $22,000,000,000 last year. He said 
30 years ago only 17 percent of the peo- 
ple held policies on their lives, but now 
65,000,000, or one-half the population, 
carry life insurance. 


Has Public Confidence 


However, Statistics alone cannot re- 
ar the size and valuable functions per- 
ormed by the institution, he said. “Its 
Material accomplishments have been 
crowned with an ideal of service that 
makes it outstanding among the great 
(CONTINUED ON PAGE 9) 








Illinois Insurance Code 
Issue Is Now Most Acute 


TWO CONCESSIONS GRANTED 





Stock Casualty, Fire Companies Com- 
mitted to Defeat of Measure—Life 
People Work for Revisions 





Insurance Director Palmer of Illinois 
Tuesday evening released a statement 
that he would sponsor two amendments 
to the proposed Illinois insurance code, 
one to modify the extra territorial pro- 
vision of the investment section, and 
the other to give the Travelers and 
Aetna Life five years to divest them- 
selves of their compensation and auto- 
mobile liability business. 

Mr. Palmer held a conference on 
Monday with President Zacher of the 
Travelers and President Brainard of the 
Aetna Life. H. P. Dunham, the out- 
going insurance commissioner of Con- 
necticut, recently visited Mr. Palmer in 
behalf of these companies. 


Companies Not Satisfied 


Mr. Palmer’s proposed modification 
of the investment section still does not 
satisfy the fire and casualty companies 
and unless he sponsors more funda- 
mental changes in this section and 
yields on a number of other points as 
well, the casualty companies are not 
likely to relent in their resolved purpose 
to defeat the code in its entirety and 
the stock fire companies will not aban- 
don their campaign for defeat. of the 
code, which was started this week. 

The Illinois field men of fire compa- 
nies were brought together in a meet- 
ing at Chicago Monday and a syste- 
matic campaign against the code was 
outlined. The field men were supplied 
with mimeographed statements setting 
forth the main objections to the code and 
with a form of letter to be sent to legis- 
lators. Each town and city in the state 
was assigned to one or more field men 
who will drop all other work and pro- 
ceed the campaign against the code. 

Sixteen principal objections are listed 
on the mimeographed sheet. 

Mr. Palmer’s statement declared the 
language governing the investments of 
foreign companies has been clarified to 
express more definitely the intent 
which was to assure a degree of solv- 
ency equal to that imposed upon dom- 
estic companies and while permitting 
the laws of the domiciliary state to 
prevail to a large extent, to grant the 
department some discretion in requir- 
ing the investments to be of substan: 
tially the same general character as 
those permitted Illinois companies. He 
said he doubted that the code as orig- 
inally drafted would have required for- 
eign companies to conform absolutely 
to the letter of the investment law af- 
fecting domestic companies. He said 
there is no objection to meeting the 
suggestions of interested companies 
that .the language more clearly and 
definitely express the true intent of 
the code and dispel any misapprehen- 
sion. 

He said it is recognized that two well 
managed, sound companies have been 
permitted to write liability and com- 
pensation for many years and, as a mat- 
ter of fairness and to prevent undue 
losses, reasonable time should be given 


Prepare for Meets of “Ad” 
and Agency Men in Virginia 





TENTATIVE PROGRAM GIVEN 





Conservation, Economy Measures, Ty- 
pography and Ad Novelties to Be 
Taken Up at Richmond 





The Southern Round Table is to be 
held at Richmond April 29-30, to be 
followed by a meeting of agency of- 
ficers and their associates at Virginia 
Beach May 1-2. The trip from Rich- 
mond to the coast will be made by 
automobile the afternoon of April 30, 
thus giving the delegates the oppor- 
tunity to see the sights. 

The program is being formulated by 
John W. Murphy, Pan-American Life, 
chairman of the round table. Emmett 
Russell, Jr., Life & Casualty of Ten- 
nessee, is chairman of the exhibits com- 
mittee, and the silver cup of the round 
table, won last year by the Pilot Life, 
will again be the object of competi- 
tion. 

Barbecue Is Offered 


At noon April 29 the Richmond As- 
sociation of Life Underwriters will con- 
vene for luncheon with the advertising 
men. In the late afternoon the dele- 
gates will motor to the summer resi- 
dence of John H. Garey, Life of Vir- 
ginia, for a southern barbecue. ; 

The program for the meeting of the 
agency men is being prepared by K. R. 
Miller, Sales Research Bureau. Ar- 
rangements for the care of the dele- 
gates at Richmond and Virginia Beach 
are in the hands of R. G. Richards, At- 
lantic Life and secretary of the South- 
ern Round Table. 

C. C. Fleming, editor of publications 
Life of Virginia, will talk on “Type Has 
a Language All Its Own.” Alan 
Schefer, manager of conservation of the 
company, whose exhibit of conservation 
letters won first prize at the Memphis 
meeting of the association last fall, will 
discuss the ideas underlying preparation 
of these letters, on the topic “The Win- 
ning Conservation Letters of 1934.” 


To Discuss Conservation 


Further light on conservation will be 
given by Karl Ljung, assistant secretary 
Jefferson Standard, his talk being on “A 
Conservation System to Meet the Prac- 
tical Needs of the Field Man.” 

J. M. Ehle, advertising manager Im- 
perial Life, Asheville, will discuss “Pro- 
moting the Use of Advertising Novel- 
ties by the Field Man.” Bart Leiper, 
advertising manager Pilot Life, will 
discuss “Cutting Corners for Economy 
—Can It Be Done Without Cutting Ef- 
ficiency?” 

Other speakers and their topics to be 
announced shortly, will fill a full day’s 
program, April 29, and the morning of 
April 30, which session will be of com- 
mon interest to agency, conservation 
and advertising men. 











them to comply with the code. Conse- 
quently these companies will be given 
a period of five years within which to 
effect a discontinuance of this business, 
with the proviso that upon a hearing 
they may have an opportunity to show 
that substantial progress has been made 





Production Slump 
Main Problem Now 


Reaction from Drive Before Rate 
Increases, Exhaustion of 
Prospect Lists 


INFLATION FEAR FACTOR 


Annuity Division Taking Proper Place 
in Business After Unusual 
Demand in 1934 





NEW YORK, April 4—The de- 
cided sag in production which was fore- 
seen as a natural reaction to the year- 
end rush of submitted business, appears 
to be hitting bottom about now. There 
are exceptions, even in the case of com- 
panies that changed rates or provisions 
Jan. 1, but the using up. of prospects 
and employment of the last ounce of 
pressure to close before the changes 
went into effect is showing up in the 
production record. It was hoped that 
the upward surge in production would 
keep men going through the momentum 
it generated and in some offices this has 
happened. 


Overemphasized Increases 


Too often the emphasis on what the 
prospect would lose by delaying has had 
a boomerang effect. on those who didn’t 
buy. All they can think of is the higher 
price that insurance will cost them now. 
It is of course too bad for the agent 
who thought such flush times were go- 
ing to last indefinitely, just as for those 
who thought that the pre-1929 prosper- 
ity was going to continue forever. 
Otherwise it is not regarded very seri- 
ously, and will not be, unless production 
refuses to be stimulated for a prolonged 
period. 

The main job now is to get agents 
back at prospecting. At this time of 
year they are usually low on prospects 
anyway, but the unusual conditions at 
the close of last year caused agents to 
run every prospect through the mill un- 
til his buying possibilities were thor- 
oughly taken care of for the time being. 

Better Proportions Result 


One healthy effect has been that the 
topheavy volume of annuity. business 
that characterized 1934 has been re- 
duced to a more fitting percentage to 
life insurance sales. 

Fear of inflation is said to be a cause 
of uneasiness among prospects, especi- 
ally the wealthier ones. Kip- 
linger, famed for his Washington let- 
ters, has written a book on the subject 
which has worried some persons. Its 
somewhat box-office title, “Inflation 
Ahead” is arresting, but reading of the 
books shows that Mr. Kiplinger is not 
talking about inflation in the sense that 
Germany experienced it. There are in 
the Kiplinger book more arguments for 
buying life insurance than against it. 








and that a further extension of five 
years may be necessary. 
(CONTINUED ON PAGE 11) 
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Vivid Historical Touch at Centenary of the 


New England Mutual 


BOSTON, April 4—One hundred 
years, Owen D. Young, Willard Phil- 
lips, five presidents, seven depressions, 
stability, trusteeship. Equity, faith, 
confidence, plans for starting another 
century, an old scroll reviewed, a new 
scroll unrolled. 

These were impressions as the New 
England Mutual Life’s 100th charter 
anniversary convention reached mid 
week in Boston.’ This convention has 
color, distinction, movement, purpose. 
The pride of Centenary President 
George Willard Smith in past achieve- 
ment, present rejoicing and future 
promise has ample justification. Not 
the least noteworthy fact about this 
convention is the way in which this 
same president shows the true capacity 
of leadership by promoting his lieuten- 
ants to front positions in its program 
while meeting with distinction every 
call and responsibility of his own of- 
fice, 

Dinner Distinguished 

by Two Celebrities 

The centenary dinner was distin- 
guished by addresses from two visitors 
whose words have international sway, 
Owen D. Young of General Electric 
and President F. Decker of the 
Metropolitan Life. Mr. Young is the 
premier among that rarest group of 
great American business men, those 
who show statesmanship in every field 
they touch. He spoke with faith and 
confidence without minimizing present 
grave problems. With homely New 
England: example he held up to gentle 
scorn those who would now “sugar off” | 
American life, believing that the ket- 
tle with boiling sap of progress can be. 
taken. off the fire and its contents be! 
permitted to harden and crystallize. He! 
sees new frontiers in new fields in place | 
of those gone. He decried any restric- | 
tion in availing men of the results of | 
man’s inventive brains. “Any paralysis: 
of our urge to explore will sound the | 
death knell of human advance,” he said. | 


Emotional Tenseness 
Leads to Extremes 


He looked with sympathy upon the 
purpose of all humanitarians but re-: 
served the right to criticise judgment 
displayed in achieving that purpose: 
when life under emotion tends to over- 
reach itself instead of producing acts 
anchored to prudence and self restraint. 
Then in conclusion he chided business 
men who likewise, when they lose com- 
plete control of the government, suc-; 
cumb to the jitters, emphasize “chasms' 
of uncertainty” and fail to recognize 
that any present “superb immodera-; 
tions” are like balloons. They will come: 
down again. 
‘ All this, like all classical utterance, 
was fitted perfectly to the hour while! 
retaining a timeless quality. The New. 
England Mutual was born of new ex- 
plorations of the human mind, estab-| 
lished for humanitarian purposes but: 
was anchored firmly to prudence and: 
self restraint, and as Presidents Smith 
and Ecker repeatedly declared, building: 
on this foundation and managing with’ 
a sense of trusteeship makes stock and! 
mutual companies in this country as; 
impregnable as human institutions may 
well be. Also the New England Mu-: 
tual was born as the country was re-; 
covering from its second and to that’ 
time, most severe depression because) 
one man, Willard Phillips, retained san-} 
ity and poise, planned and wrought for: 
the future when the outlook was’ 
shrouded in deepest black. 

It was President Ecker, flanked by: 
presidents and vice-presidents of thej 
New England Mutual Life’s younger: 


contemporaries, representing possibly; 





half the total insurance in force in the 


United States, certainly an amount 
equal to twice the national debt, who 
gave the accounting to the ghost of 
Judge Phillips on the heritage he and 
his co-worker, Elizur Wright, had left. 
Stability and equity, said Mr. Ecker, 
were the hall marks of legal reserve 
life insurance. He advised those who 
questioned surplus above absolute needs 
to study the history of the New Eng- 
land Mutual, stating that the company 
had maintained inviolate the principle 
of stability and shared in the distinc- 
tion of making Massachusetts the first 
commonwealth where trusteeship on the 
part of the government and its super- 
vising officials toward insurance was 
matched by legislative action. Then, 
as now, Mr. Ecker noted, legislative ac- 
tion followed the best practice in use 
by leaders among the companies. Law 
was required primarily, he indicated, to 
hasten those who might hesitate to fol- 
low. President Ecker pleaded for a 
recognition that unemployment and a 
reduction of government debt could 
arise only out of a restored prosperity, 
and that business should be permitted 
to travel unimpeded on the road to re- 
covery which is now open. 


Governor Curley Paid 
Tribute to the Founder 


Governor James M. Curley likened 
Judge Phillips to the fourth wise man 
in Henry Van Dyke’s story of that 
title. He lauded him as a man who 
wrote his name vividly for posterity’s 
sight by planting a living and life giv- 
ing institution as one who plants an 
oasis in the desert for use of unborn 
generations. 

Apart from the centenary dinner it- 
self, it would be too fine a critic who 
attempted to choose other highlights of 
this convention. Vice-president George 
H. Hunt’s announcement of the com- 
pany’s new multiple income policy, the 
exercises in the state house of its origin 
commemorating the granting of the 





company’s charter, the home office 
dramatic company’s productions, Glover 
S. Hastings’ review of “New England 
Mutual Book of Facts” and the Wads- 
worth and Hoffman sales demonstra- 
tion could not be omitted from any 
selection of the first part of the pro- 
gram. 


President Smith Refers 
to the Mutual Life 


The most graceful gesture was 
President Smith’s tribute to the Mutual 
Life of New York as the first com- 
pany to issue a mutual life policy in this 
country. And the result was the most 
delicious humor as President Smith 
when introducing President Ecker re- 
vived some correspondence between 
them of some years ago. By some mis- 
chance Mr. Ecker received a letter ad- 
dressed to him personally from a New 
England Mutual official suggesting that 
he might know some one to recommend 
as an agent for the New England Mu- 
tual, a connection offering wide oppor- 
tunities, particularly to one who might 
feel that his capacity crowded his po- 
sition and cramped his possible achieve- 
ment, or to one who could go no farther 
where he was. This letter closed with 
that always present intimation that pos- 
sibly the letter’s receiver answered the 
description. Mr. Ecker immediately 
wrote to Mr. Smith acknowledging that 
in several particulars he was the man 
described. He was married. He was 
glad to note no requirement of a college 
education. He believed he was willing 
to work for advancement and he had 
reached his limit where he was. 

The chronicle of events of the anni- 
versary convention must await the 
leisurely historian who can consult eye 
witnesses and examine documents. The 
program puts printers ink in fine type 
face over 20 pages of paper at one time. 
Six meetings were in progress without 
counting those in the lobby or in other 
places not listed. The program is not 





Why Leading Agent Succeeds 





Charles F. Linder of the Oklahoma 
agency of the Pacific Mutual Life is 
announced as the: leading salesman of 
the company for the whole country. He 
paid for $1,175,849 last year, insuring 99 
people. Mr. Linder is a member of the 
C. C. Day general agency at Oklahoma 
City. The Pacific Mutual has 1,279 
agents in the country. There are 14 
other agents in the Day agency that 
qualified for the agency club. Mr. Lin- 
der by his achievement becomes presi- 
dent of the “Big Tree Club.” 


Why Mr. Linder Succeeds 


In speaking of Mr. Linder, General 
Agent Day says: : 

“When a man achieves outstanding 
success, the first auestion ambitious men 
ask is, ‘How did he do it—what is the 
secret of his success?? Mr. Linder be- 
lieves the process of success in life in- 
surance is no secret. It is the age-old 
formula of achievement since time be- 


an. 5 

“First, Mr. Linder believes in setting 
goals to aim at—he works by plan. He 
follows, in his personal business, the 
same analytical thinking that Oklahoma 
Citv follows in its communitv business 
—the chamber of commerce projects and 


‘| olanning committee which has charted 


what Oklahoma City will undertake and 
achieve for five years—through 1939. 
Mr. Linder has a 5-vear vlan which is 
aimed toward that second million. He 


also has a well laid out 1935 plan which 
guides him in detail in his work for this 
week. this month and this year. 

conspicuous 


“Mr. Linder’s second 





characteristic is that again familiar for- 
mula for success—hard work. One of 
the younger men in the C. C. Day 
agency said one day, ‘If I could find out 
what Charley Linder does in there at 
his desk Saturday afternoons and late 
a good many nights in the week—I’d 
know how to succeed.’ 

“Mr. Linder is a serious student of 
the ‘job of living.’ That is all life insur- 
ance is—it is you and I, protected 
against the hazards of life which we can- 
not foresee or avoid, and protected so 
securely that, come what may, we are 
at our best . . . we have the right to 
live . . . we can have peace. 


Accepts Company Tools 


“In his personal management and effi- 
ciency, Mr. Linder is alert, aggressive 
and open-minded, accepting all the 
‘tools’ the company makes available for 
its representatives. He uses a syste- 
matic ‘time control’ which every execu- 
tive in any line of business must have 
to succeed . . . follows a constantly im- 
proving technique in his selling, afforded 
through study of the sales manual for 
which this company is famous in selling 
fields . . and presents to his clients 
‘Complete Protection’—complete protec- 
tion involving old age, dependent dis- 
ability and obligations to dependents 
created by this incident called death. 

“Coupled with these, he possesses a 
real sense of personal economics—a 
recognition of the basic and all-impor- 
tant fact that when earning power is 
withdrawn there must be a new source 
of income.” 





By RALPH E. RICHMA) 
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Monday morning Vice - presidey WAS 
George H. Hunt waited until the deh, 
gates had stirred their blood by sing; 
a thrilling convention theme song (.fAnnounc 
rected by General Agent Watson Hong 
of Hartford. He recognized a comm, Large 
tee of general agents who presente titior 
President George W. Smith with ; 
gorgeous bouquet of 100 America 
Beauty roses. Mr. Smith responded anj NEW 
reviewed briefly the program. ¥ 
Arthur Schmidt, New York, spoke {fy M. Best 
the general agents and E. Lester Gooj.fMerating 51 
rich, Boston, for the agents. oppositic 
New Multiple Income vention 
Policy Is Announced to prev! 
Vice-president Hunt outlined histo. eae 
ical steps in development of insurang alpha , 
and climaxed his talk by announcing , [je indicate 
new multiple income policy of the Ney which i 
England Mutual as the apex of modern dorseme 
insurance protection providing family fi 
income, retirement income, joint an( nd = 
survivorship annuity, double indemnity, The | 
all in one contract. This contract wile o™?4™ 
be sold in minimum amount of $2,509, oe 
with retirement income functioning fe 2 A 
60 or 65 for $5 or $10 per month. The throug 
rate per thousand at age 35 with $10 te. ment 's 
tirement income at 65 is $42.20. Agents | 
W. L. Wadsworth and E. A. Hoffman, h 
Boston, staged with unusual skill ; T a 
demonstration of sale of the new con (je L. 1 
tract. Monday morning’s _ session me U® 2 
closed after Robert W. Moore, Jr, fm 84!” 
spoke on “The Spirit of the New Eng. je ¥Ste™ 
land Mutual” and introduced the veter- (2) * S . 
an general agents of the company. tle a 
Striking Historical Event Point 
at the State House . pres 
esire | 
At the state house Monday afternoon f& against 
Governor Curley, Vice-president Wal ment c 
ter Tebbetts, Insurance Commissioner “Altl 
M. L. Brown, Wilson Williams, New f conclus 
Orleans, and President Smith took part J ago, w 
in the charter-granting memorial exer- BH publicl 
cises. Mr. Brown presented a striking  possibi 
parade of Massachusetts department BF reason: 
achievements. these ¢ 
At the meeting of the general agents B inevita 
William Meub, Indianapolis, was made RF public 


chairman of a nominating committee. 
Others on the committee are Wilson 4 





Williams, New Orleans; A. C. Utter, “No 
Detroit; John Shirley, Pittsburgh, and B ability 
Albert Morris, Philadelphia. we Cal 
Charles F. Collins, assistant superit- BH that s 
tendent of agencies, and chief conven- § nothin 
tion arrangement manager, presided our si 
Tuesday morning. Henry I. Harriman, BH compa 
president of the U. S. Chamber of Con: The 
merce was the first speaker. Vice: BM alphat 
president Jacob A. Barbey reviewed the F the B 
finances of the company. Home office B) of m 
employes then presented a skit to pot FF execu 
tray home office procedure. Superin: B used 
tendent of Agencies Glover S. Hastings F© solver 
gave an interpretation of “New Eng f nies , 
land Mutual Book of Facts.” rating 
Group meetings were held Tuesday F@ was | 
afternoon. Wednesday morning the F% nies, 
speakers -were J. Marshall Holcombe [% emph 
Jr., Hartford; C. Preston Dawson, New Ay 
York; Horace Mecklem, Portland, (} mend 
Ore.; Scott Brainard, Honolulu, George F% agent 
A. Culver, Philadelphia; Wallace 8B. P® plus” 
Donham, Boston, and J. H. Meyer, Chi F% comp 
cago. > in m 
Pageants and sales seminars occupy [% 
the program during the remainder o | 
the week. é oF 
deep! 
R. H. Elphinstone, supervisor of the “and 


correspondence department at the home has 


office of the Prudential, dropped dead at ferer 
his home in South Orange. He had beet | 2 
n 


with the Prudential for; more than 40 © 
years. ; 
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Best Co. Modifies 
Method of Rating 


piscontinues Alphabetical Plan, 
But to Recommend Approved 
Companies 








WAS WIDELY CRITICISED 


Announcement States Action Taken 
Largely to Avoid Unfair Compe- 
tition Against Sound Companies 


NEW YORK, April 4—The Alfred 
M. Best Company, whose life company 
rating system was the object of bitter 
opposition by the American Life Con- 
yention last year, has announced that 
to prevent unfair competition against 
sound companies it will discontinue its 
alphabetical ratings, but will continue to 
indicate specifically those companies 
which it considers entitled to its en- 
dorsement as to their operating results 
and financial condition. 

“The considerable variation among 
companies in this recommended group 
(and, in fact, among all companies re- 
ported upon), we shall indicate clearly 
through our comment,” the announce- 
ment states. 


Restrictive Laws Sought 


The most concerted opposition of the 
A. L. C. was to the alphabetical fea- 
ture, although some elements in that 
organization were equally hostile to any 
system which expressed any. preference 
as to companies. The controversy went 
so far as to result in restrictive or hos- 
tile legislative proposals in five states. 

Pointing out that the change in form 
of presentation is motivated solely by a 
desire to discourage unfair competition 
against sound companies, the announce- 
ment continues: 

“Although we definitely reached a 
conclusion on this question some time 
ago, we were reluctant to announce it 


\ publicly at that time because of the 


possibility of misunderstanding of our 
reasons therefor, preferring to meet 
these attacks and await the apparently 
inevitable defeat of bills so inimical to 
public interest. 


Avers Disinterested Attitude 


“Now that there is little or no prob- 
ability of such legislation being enacted, 
we can announce our decision, knowing 
that such action can be attributed to 
nothing except our concept of duty to 
our subscribers and fair play to the 
companies reported upon.” 

The most telling argument against the 
alphabetical rating system, it was felt by 
the Best organization, was the opinion 
of many conscientious life company 
executives that the ratings were being 
used unfairly in competition against 
solvently and honestly managed compa- 


. nies carrying Best’s bal plus” or Ls 3 


rating, and that considerable business 
was being twisted out of such compa- 
Mes, although the Best company has 


, emphasized the fact that “B plus” and 


” 


» as well as “A,” constituted recom- 
mended rankings. It was also said that 
agents had been induced to leave the “B 
plus” and “B” companies and that these 
companies have also been handicapped 


] in making new agency appointments. 


Excerpts from Announcement 


“This argument has impressed us 
deeply,” the announcement continues, 
and a great deal of time and study 
as been given, and innumerable con- 
ferences held with outstanding men in 
the life insurance business to devise a 
Plan that would retain the valuable and 
(CONTINUED ON PAGE 8) 


John C. Blackall Named as 
Connecticut Commissioner 





HAS HAD INTERESTING CAREER 





Francis Decelles Appointed in Massa- 
chusetts—McKay Reed Gets 
Kentucky Post 





HARTFORD, April 4.—Senator John 
C. Blackall of Hartford has been ap- 
pointed insurance commissioner of Con- 
necticut to succeed Col. H. P. Dunham, 
who has been commissioner since 1923. 
Mr. Blackall is a Democrat. He was 
born March 29, 1892, in Waterbury, at- 
tended high school there and was gradu- 
ated in 1912 from St. Thomas Seminary 
in Hartford. For two years he studied 
at St. Bernard’s in Rochester, N. Y., 
then joined the staff of the Waterbury 
“American” and remained there about a 
year. In 1915 he was employed as a 
reporter by the Hartford “Times,” and 
later became city editor. He was ap- 
pointed secretary to U. S. Senator 
Augustine Lonergan in 1917, and the 
committee on organization of the House 
of Representatives made him assistant 
enrolling clerk of the House during the 
third session of the sixty-sixth Congress. 
He was in charge of Mr. Lonergan’s 
campaign in 1920. Afterward he entered 
Georgetown Law School, while serving 
as secretary to Congressman Carl 
Mapes of Michigan, and as Washington 
correspondent for the Hartford “Times.” 
In 1923 he was admitted to the bar. In 
1932 he was elected Democratic state 
senator from the first district, and in 
1934 was reelected. 

Colonel Dunham has held his present 
post since 1923, and is one of the most 
popular of the country’s commissioners. 
He served twice as president of the 
National Convention of Insurance Com- 
missioners. A strong fight for his re- 

(CONTINUED ON PAGE 11) 








Given Welcome 














FRANK YETKA 


Frank Yetka, the new insurance com- 
missioner of Minnesota, will be given a 
royal welcome next Monday evening in 
St. Paul by insurance men of the state 
and members of the insurance and work- 
men’s compensation committees of the 
legislature at a banquet. He was born 
near Stevens Point, Feb. 15, 1888. While 
he was a child in 1906 his parents moved 
to Roseau, Minn., but later went to 
Cloquet, which is his home. He worked 
in the lumber mills at Cloquet and then 
became a carpenter. He graduated from 
the St. Paul College of Law in 1920. He 
served in the city. council of Cloquet, 
later was city attorney at Two Harbors 
and was city attorney at Cloquet from 
1922 to 1930. He was county attorney 
for Carlton county from 1931 to 1935. 











of his Company’s Charter. 


Independence Square 





A Hundred Years 


The institution of American life insurance had its first 
centenary celebration this week in Boston. 
George Willard Smith, of THz New ENcLanp Mutuat LIFE 
INSURANCE COMPANY, assisted by the Governor and other offi- 
cials of the Commonwealth of Massachusetts, by men emi- 
nent in general business, by associates in life insurance 
officialdom, and by members of his own Home Office and 
Field, celebrated the hundredth anniversary of the granting 


The occasion and its ceremonious observance were a 
demonstration of the rock-based stability of life insurance, 
and of its integral permanence in our social structure. 


The oldest legal reserve life insuran 
Pennsylvania pays a tribute of respect, 
congratulation to Boston’s Centenarian, which, from the 
day. of its first policy’s issuance, has scrupulously exempli- 
fied the fidelity to trust which should be the guiding pole- 
star of every fiduciary institution. 


THE PENN MUTUAL LIFE INSURANCE CO. 


WM. A. LAW, President 


President 


company in 
ration, and 


Philadelphia 























Chance of Hobbs 
Bill Passage Dim 


House Sub-Committee Chairman 
Impressed with Arguments 
of Opponents 


SEARS, ROEBUCK HEARD 


Many Witnesses Appear to Oppose 
Federal Measure Aimed at Un- 
licensed Companies 


WASHINGTON, April 4.—Warning 
that the Hobbs bill barring the mails 
to insurance companies in states to 
which they are not admitted would not 
be given a favorable report in its 
present form was voiced Tuesday by 
Representative Ashbrook of Ohio, 
chairman of the house postoffice sub- 
committee in charge of the bill. 

“The opponents have made a very 
strong argument,” he declared, “and 
without committing myself or any 
member of this committee, I doubt if 
the Hobbs bill in its present form will 
ever find its way to the house.” 

Further criticism of the measure was 
voiced by H. M. Lautmann, counsel for 
the Hercules Life and Allstate, who de- 
clared that one of the purposes of 
Sears, Roebuck & Co. was to make 
people in the rural districts insurance- 
minded and that, by use of the mails, 
they have been able to pass along to 
policyholders savings of 20 to 30 per- 
cent over other automobile companies. 


Agent for Process 


As an alternative he suggested that 
the states enact laws requiring com- 
panies operating out of their jurisdiction 
to appoint an agent in all other states 
in which they operate to accept service, 
thus solving the problem of court ac- 
tion, or that, the states could require 
forfeiture of the charter of any com- 
pany failing to meet claims within 30 
days after judgment. 

One of the effects of the Hobbs bill, 
Lautmann said, is to transfer control 
of the mails to the states, and any 
state then could enact such laws as it 
saw fit and the federal government 
would have to enforce them. 

Discrimination on the part of insur- 
ance commissioners was charged by 
both Lautmann and A. V. Gruhn, gen- 
eral manager of the American Mutual 
Alliance, who followed him. 


Examples Are Cited 


Gruhn cited a number of instances of 
discrimination, calling attention to the 
West Virginia law refusing licenses to 
companies unless they employ agents 
on a commission basis and. declaring 
that other states required heavy de- 
posits of securities, while Arizona re- 
quires a bond of $250,000 although the 
total insurance business in the state for 
all: companies is only $85,000. One 
state, he said, requires that each pol- 
icy be countersigned by a county agent. 

In other states, the two witnesses de- 
clared difficulties are interposed against 
companies seeking admission, in some 
instances insurance officials frankly 
Stating they do not want any’ more 
companies in the states. 


Farley Modifies Approval 


Numerous protests received’ by ‘the 
post office department since Postmaster 
General Farley wrote his letter support- 
ing the bill have resulted in a modifica- 
tion of the approval then given, the sub- 
committee was told Wednesday by Cal- 
vin W. Hassell of the solicitor’s offite. 

A letter outlining the department's 
(CONTINUED ON PAGE 8) — 
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Van Schaick’s Liquidation 
Plan Previously Endorsed 


—_———_— 


APPROVED AT ST. PETERSBURG 





Commissioners Convention Favored Re- 
course to U. S. Courts But Not 
Under Sections 77a and 77b 





The Van Schaick plan for uniform in- 
surance liqhidation procedure follows the 
suggestion behind the resolution that 
was adopted at the annual meeting of 
the National Convention of Insurance 
Commissioners in St. Petersburg. That 
resolution was worded in vague terms 
but the insiders knew that it was in- 
tended as an endorsement of an arrange- 
ment under which the federal courts 
would be made available to the state of- 
ficials for the liquidation of insurance 
companies, without the procedure in 
any way, coming within the purview of 
sections 77a and 77b of the national 
bankruptcy act. 

That resolution urged the enactment 
of the necessary statutes whereby unit- 
ary control of liquidation or rehabilita- 
tion may be effected by extending the 
authority and control of the appropriate 
insurance commissioner or commission- 
ers and the appropriate court or courts. 


Chaotic Situations 


Mr. Van Schaick for some time has 
been occupied with the problem of or- 
derly liquidation of insurance companies. 
He has been distressed by the chaotic 
situations that have developed because 
of conflict among the states and the ac- 
tivities of sharp shooting attorneys. 

The Van Schaick plan provides for 
giving jurisdiction to one federal court. 
The insurance commissioner might peti- 
tion this court for an order directing the 
insurer to show cause why a liquidation 
or rehabilitation order should not be 
granted. 

When the order is signed, the court 
would have exclusive jurisdiction, thus 
barring the dissipation of assets by at- 
tachment of local assets in various states 
and the initiation of expensive local re- 
ceiverships. 

The commissioner of the home state 
or of certain other states would be 
named as statutory liquidator. If they 
refused to serve, the comptroller of the 
currency of the United States would be 
appointed. The liquidator would be 
given powers similar to those exercised 
by a trustee or a receiver in bankruptcy. 


Preferences Are Outlined 


Preference would be given to wages 
owing to clerical employes up to $600; 
to compensation claimants; to taxes; and 
to the federal government. 

Provision would be made for reorgan- 
ization of the company, if possible. In 
order to be effective, the reorganization 
must Le acceptable to the courts and 
two-thirds of the creditors. 

Subject to supervision of the court, 
the liquidator might sell property, com- 
promise disputes, borrow on assets, sue 
to recover funds, subpoena witnesses 
and exercise generally all powers of a 
receiver. 


General Law Inapplicable 


Mr. Van Schaick mentioned the sev- 
eral unsuccessful attempts which had 
been made to invoke sections 77a and 
77b of the bankruptcy act in connection 
with insurance company liquidations. If 
those sections were applied, he said the 
confusion would be worse than under 
the present system. An insurance com- 
pany has special characteristics, and its 
liquidation must be pursuant to special 
statutes. He mentioned, as special char- 
acteristics, contingent obligations, widely 
scattered assets and liabilities and the 
existence of a long established system of 
state supervision. 

Mr. Van Schaick states that the re- 
organization of the National Surety, 
Globe & Rutgers, Lloyds of America of 
New York and others was delayed be- 
cause of the confusion of the present 
system. 





New Insurability Volume by 
Dr. Dingman Is Authoritative 





WILL BE OFF PRESS SOON 





Comprehensive Reference Book on Dis- 
eases and Risk Selection Is 
Up to the Minute 





A comprehensive, authoritative and 
up to the minute discussion of “Selec- 
tion of Risks” in the light of the many 
changes in ideas and practices of the 
last few years, is to be offered within 
a few weeks when the new volume of 
that title, written by Dr. Harry W. 





DR. HARRY W. DINGMAN 


Vice-president Continental Assurance 


Dingman, medical director and vice- 
president Continental Assurance, Chi- 
cago, will come off the press of The 
National Underwriter Company. 

This volume is of great interest, not 
only to home office men, but to pro- 
ducers in the field, for it tells in non- 
academic, strictly narrative style the 
many modern factors to be considered 
in selecting risks for life and accident 
and health insurance. From the stand- 
point of the home office man, it is prob- 
ably the only real reference work on 
insurability except Dr. Dingman’s pre- 
vious volume, “Insurability and Prog- 
nosis,” first published in 1927. Agents 
will find much information of practical 
value in selecting risks so they will 
have the best chance of approval at the 
home office. The volume undoubtedly 
will be found to be an indispensable ad- 
junct of general agents’, managers’ and 
brokers’ offices. 


Newer Factors Considered 
The depression years have placed 
surability as jumbo risks, moral hazard, 
the relation of income to coverage, 
brought out by the Medical Impair- 
ment Study. 
r ed as a well 
qualified author’ to with this im- 
portant subject. In ‘ ction of Risks” 
procedure based on actual experience, 
with full recognition of the lessons of 
outstanding for his deep understanding 
of the relationship between field and 
ing personal insurance and is known 
far and wide for his studies and presen- 
cedure. Dr. Dingman is a fellow of the 
American Medical Association and a 
societies. y 
“Selection of Risks’ undoubtedly 
on underwriting practices for exec- 
utives, claim men, lay underwriters, in- 


extra emphasis on such aspects of in- 
blood pressure, heart condition, etc., as. 
Dr. Dingman is 
he schedules present day underwriting 
the last few depression years. He is 
home office in writing and underwrit- 
tations on underwriting and claim pro- 
member of many insurance and medical 
will become the new standard authority 
spectors, students and agents. All fac- 


Minnesota Officials Will 
Be Honored at Banquet 





JOHN HARTIGAN TO PRESIDE 





Frank Yetka, New Insurance Commis- 
sioner, and Garfield Brown, Retir- 
ing Official, Honor Guests 





The Minnesota Insurance Federation 
has completed arrangements for a ban- 
quet next Monday evening at the St. 
Paul Athletic Club in St. Paul in honor 
of the new insurance commissioner of 
Minnesota, Frank Yetka, and the retir- 
ing commissioner, Garfield W. Brown. 
John A. Hartigan, inspector of agencies 
of the Equitable Life of New York and 
a former Minnesota commissioner, will 
preside as toastmaster. Governor Olson 
will be on hand and will speak. The 
members of the Minnesota house and 
senate committees on insurance and 
workmen’s compensation and many of 
the former commissioners of Minnesota 
will be present. The staff of the Minne- 
sota insurance department will be pres- 
ent as guests. C. M. Cartwright of 
THE NATIONAL UNDERWRITER will be one 
of the speakers. 


Former Commissioners to Attend 


The former commissioners who will 
attend are: E. H. Dearth, T. D. O’Brien, 
J. B. Sanborn, J. A. Hartigan, and G. 
W. Wells. ; 

The arrangements committee consists 
of: C. O. Brown, Rochester; C. F. Co- 
dere, St. Paul; Ray Nienhauser, St. 
Paul; D. P. O’Neil, Minneapolis; E. A. 
Roberts, vice-president Minnesota Mu- 
tual Life, and G. W. Wells, secretary 
Northwestern National Life. 








tors affecting insurability are specifi- 
cally considered, the subjects being 
treated in alphabetical order, with a 
cross index so that related subjects may 
be located. Dr. Dingman, who brings 
a refreshing viewpoint to everything 
that he considers, has written the vol- 
ume with remarkable freedom from 
technical language and in a terse but in- 
teresting style avoiding long sentences 
and long words. The simplicity of ex- 
pression makes for clarity. 


All Diseases Described 


Various. factors affecting health and 
longevity are discussed in logical 
and understandable manner, with Dr. 
Dingman’s full appreciation of what is 
practicable in field and home office. All 
diseases are treated and also aviation, 
family injury, habitat, insurance quotas, 
moral hazard, occupation, weight and 
many other important factors. Minor 
and more unusual elements are more 
briefly discussed, depending on relative 
importance. Each disease is described 
to a sufficient extent for the under- 
writer to understand and identify it, 
symptoms being given concluding with 
a brief statement how insurability is 
affected for both life and accident and 
health insurance. 

Copies may be ordered from The 
National Underwriter Company, 420 
East Fourth Street, Cincinnati, O., or 
from any National Underwriter branch 
office. The price is $5. 





Frazier-Lemke Case Argued 


The constitutionality of the Frazier- 
Lemke farm moratorium act was argued 
this week before the United States Su- 
preme Court. The case came up from 
Louisville in the Louisville Joint Stock 
Land Bank vs. Radford. Judge Daw- 
son of that city held the act constitu- 
tional and he was supported by the U. 
S. court of appeals at Cincinnati. An 
appeal was then taken to the U. S. Su- 
preme Court. The life company organ- 
iations were represented by Attorney 
John W. Davis of New York, the emi- 
nent constitutional authority, and Wil- 





-liam. Marshall. Bullitt. of Louisville. 









Annuity Premiums in 1934 
Were 16.5 Percent of Tot, 





INCREASE WAS MAINTAINR) 





Five-Year Results Are Shown in Fig. 
ures Presented by the Research 
Bureau 





Annuity premiums received by fi 
companies in 1934 were 16.5 percent ¢ 
the total premium income, according ty 
the Life Insurance Sales Research Bj, 
reau. This compares with a figure ¢ 
10.9 percent for 1933 and continues th 
increase which has been noted for th 
past several years. The Research By. 
reau’s study is based on returns fron 
28 United States companies having ap. 
proximately 80 percent of the total y. 
dinary life insurance in force in th 
country. 

The figures given in the present re. 
port would have been higher, the re. 
port states, if only new premium jp. 
comes were considered. With the com. 
pletion of data for 1934, the bureay js 
able to give the following five-year pi. 
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Insurance Interests Oppose Mr. ¢ 
e if 

Pennsylvania Tax Increase {*°., 
: the 1 
HARRISBURG, PA., April 4.—Rob- from 
ert Dechert, Penn Mutual Life, as one vice-f 
of the principal spokesmen for insurance of the 


companies, warned the senate finance 
committee at a hearing here that pas 
sage of certain measures of Governor 
Earle’s proposed 22-point tax program 
would bring forth retaliatory measure 
from New York and other states that 
would fall “doubly and triply hard on 
Pennsylvania companies.” 

The measures which Mr. Dechert ani 
the others present opposed were five 
measures increasing the premium taxes 
on insurance companies and extending 
the 8-mill tax to mutual companies. All 
of these bills have already passed the 
house. 

Mr. Dechert informed the committe 
that under the present tax laws, mutual 
companies will pay the state $13,780,000 
in 1935. Additional imposts, he said 
would make an unbearable burden. 


All Classes in Opposition 


Homer W. Teamer, secretary-mat- 
ager Insurance Federation of Penr- 
sylvania, described the insurance met 
present as representing “every subd: 
vision of the insurance business in 
Pennsylvania.” 

Other measures which the insurance 
men opposed were: 

Imposing a franchise tax or foreigi 
corporations in lieu of the capital stock 
tax and increasing the rate from 3 toi 
mills, 

Subjecting domestic life companies t0 
the 8 percent gross premium tax. E 
_ Imposing a 6 percent tax on the nef 
income of all corporations. 
_Among those who appeared in opp0- 
sition to the measures, in addition t0 
Messrs. Dechert and Teamer, were Clif: 
ton Maloney, president Philadelphia 
Life; Howard M. Darling, representing 
the casualty companies; H. §. Ruch, 
Jr., chairman legislative committee Fed- 
eration of Mutual Fire Insurance Com- 
panies; J. K. Lalood, secretary Grange | 
Mutual, and John Light,) secretary State | 
Grange Insurance Company. 
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GEORGE A. GRIMSLEY 


George A. Grimsley, who recently re- 
tired as chairman of the Security Life & 
Trust of Winston-Salem, N. C., and 
who was a former president of the 
American Life Convention, died at his 
home in Winston-Salem at the age of 
72. He had been in poor health for 
about five years. 

Mr. Grimsley was one of the organ- 
ers of the Security Life & Annuity, 
which was merged into the Jefferson 
Standard and from 1912-1919 he served 
as chairman of the board of the Jeffer- 
son Standard. Then he and C. C. Tay- 
lor, secretary of the Jefferson Standard, 
erganized the Security Life & Trust. 
Mr. Grimsley became the president. In 
1932 he retired from the presidency to 
become chairman of the board and at 
the recent annual meeting he retired 
from that position, but was elected a 
vice-president. He was elected president 


' of the American Life Convention in 1915. 








Missouri Code Has New Life 


Reported Favorably by Senate Commit- 
tee and Measure Now Has Some 
Chance of Passage 








The proposed Missouri insurance code 
took a new lease of life last week and 
was reported out favorably by the senate 
insurance committee. Senator Clark is 
credited with having breathed new life 
into the measure and to have sped its 
consideration. He is the father-in-law 
of P. B. McHaney, attorney for the in- 
surance department, who had more to 
do in drafting the code than anyone 
els) Mr. McHaney is naturally very 
much interested in the measure. Up 
until last week, most observers felt that 
the code was doomed because even 
though the senate should act favorably 
there would not be time for the house 
to consider the measure. Now there 
seems to be some chance that the meas- 
ure may pass. 


McLoughlin Named Deputy 


Edward McLoughlin has been ap- 

pointed deputy insurance superintendent 
of New York. He joined the department 
in 1930 as secretary to Superintendent 
Conway. In 1931 he was made attorney 
to the superintendent in liquidation pro- 
ceedings and has been special deputy in 
charge of the New York Title & Mort- 
gage Co. since it was taken over for re- 
habilitation. 
_ D. W. Leider, special deputy super- 
intendent in charge of the Lawyers Title 
& Guaranty Co., takes over Mr. Mc- 
-oughlin’s. work in connection with the 
New York Title & Mortgage Co. 


Order your Little Gem and Unique 
Manual Digest now! 420 E. Fourth St., 


Cincinnati, 








Little Gem Life Chart 
Distributed This Week 


MUCH INTEREST IN THE BOOK 


Publication for 1935 Contains Much 
Information of Value- Due to 
Many Changes 





The new 1935 “Little Gem Life 
Chart,” published by THE NATIONAL UN- 
DERWRITER, is now being distributed and is 
received with great interest because of 
the number of changes in reserves, rates, 
values and dividends. It contains all 
the latest, up-to-date information on 145 
companies, and financial and business 
data on 275 companies. Taking advan- 
tage of the many changes that necessi- 
tated resetting almost every page, the 
new “Little Gem”. has been improved 
typographically. The pages are slightly 
larger and there is more space between 
the figures. 


Analysis of the Contract 


For each company, an analysis of the 
contract is shown first. Following this 
are pages of rates at every age on all 
popular forms, then cash values on four 
to six or more policies are given for each 
company. Many special contracts are 
treated in detail. ‘Little Gem” dividend 
illustrations are “net,” that is, the divi- 
dend is already subtracted from the rate. 
For ordinary life and special contracts, 
net costs and net payments are given 
at every age with detailed summaries 
at every age for both 10 and 20 year 
periods. | 

The new “Little Gem” presents a 
five-year financial and insurance report 
on some 275 companies, an exclusive 
feature. Two interesting new and use- 
ful figures have been added in this sec- 
tion this year, namely “Rate and net 
interest earned on mean invested assets,” 
and “Ratio of actual to expected mor- 
tality.” These are given for five years 
for all 275 companies. 


Popular “Zip-to-It” Index 


New rates for immediate annuities in- 
cluding the several “standard” tables as 
well as the new participating annuities 
are given in a separate section which is 
followed by dividends on term policies, 
dividends on paid-up policies and in- 
dustrial rates. 

The 1935 “Little Gem” continues its 
novel and useful feature—the “Zip-to-it” 
index. Company names and subjects are 
printed on the right and left margins of 
each page (as well as at the top)—so 
that users can “zip” directly to the place 
wanted by just thumbing through its 720 
pages. The new “Little Gem” sells 
singly at $2 per copy and may be 
ordered from THE NATIONAL UNDER- 
WRITER, 420 East Fourth street, Cin- 
cinnati. 

New Companies in Exhibit 

In the exhibit showing the ranking of 
companies according to insurance in 
force, in the edition of March 22, there 
were some special circumstances that 
caused some 200 of the companies auto- 
matically to drop a few notches in com- 
parison with their 1933 standing. 

In the 1934 table appeared two Ca- 
nadian companies that had not there- 
tofore been included, as well as one 
American company which was omitted 
in 1933 and the business of two com- 
panies that were in receivership in 1933 
shows up in the 1934 totals. 

The Confederation Life of Canada, 
ranking 38, and the Dominion Life, 
ranking 63, were included in the 1934 
showing. The . California-Western 
States Life appears in the 1934 table 
but not in the 1933. Its ranking is 47. 
The Hercules Life ranks 51. It is the 


new company that took over the busi- 
ness of the defunct National Life, U. 
S. A. Then there is the Alliance Life, 
ranking 65, which was formerly the Life 
& Casualty of Chicago and took over 








the business of the defunct Peoria Life. 
















































THIS COMPANY 


Climbed up Thirteen Places 
During 1934 


In 


The Relative Standing of the First 
One Hundred Legal Reserve Life 
Insurance Companies Operating in 
the United States. 


This Great Advance was Revealed 
by The National Underwriter in its 
Issue of March 22 in the listing of 
“Companies Ranked by Amount in 
Force.” 


Our rise was the greatest made by 


any Company among the First One 
Hundred. 


The Advance is Attributed to the 


68% GAIN 
in New Writings During 1934. 


Such an Accomplishment Indicates that 
Fieldmen Find Here the Character of 
Service and Co-operation which Encour- 
ages Production. 


THE PROVIDENT 


LIFE AND ACCIDENT 
INSURANCE COMPANY 
O 


F 
CHATTANOOGA, TENNESSEE 
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THE NATIONAL UNDERWRITER April 5, 193; 
an 
Air Fatality Record Lower, ——= 


RESPONSIBILITY 


Of 


LEADERSHIP 


To those 2,203,560 Americans who 
have entrusted us with their Life Insur- 


ance estates, this institution pledges 


continuous adherence to the ideals of 
safety and responsibility with which it 
was founded thirty-five years ago. 


NATIONAL 
LIFE AND 
ACCIDENT 


INSURANCE 
COMPANY 





With an increase of $56,771,166.00 
of Life Insurance in force during 1934, 


the Shield Company is enjoying the 


greatest progress in its history. 
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Insurance Company Ine. 


.that Congress appoint a non-political 








Commerce Bureau Reports 





FIGURES ON 19384 FLIGHTS 





Ratio of Deaths Per 100,000 Trips 
Reduced to 3.75; New Low 
*Mark Is Set 





NEW YORK, April 4—While pas- 
senger fatalities in scheduled flying last 
year somewhat exceeded the exception- 
ally fine showing of 1933, life company 
actuaries and home office underwriters 
are gratified to see that figures released 
last week by the Bureau of Air Com- 
merce are more favorable than for any 
year prior to 1933. 

The 1934 figure indicates that while 
the 1933 low mark was partly due to 
luck, it was also largely indicative of a 
trend toward fewer passenger fatalities 
per thousand flights. In this connection 
a “flight” is the equivalent of a ticket 
sold from one point to another. 


Death Ratio Is Shown 


For the last five years the number of 
deaths per 100,000 flights has been: 1930, 
5.7; 1931, 5.2; 1932, 4.6; 1933, 2.1; 1934, 
3.75. 

The 1934 figures are not considered a 
basis for any immediate liberalizing of 
underwriting on risks involving the avia- 
tion hazard, although it is believed that 
on the basis of present experience some 
companies are rating air travelers an 
unnecessarily large extra premium if 
they customarily take more flights per 
year than are normally permitted with- 
out extra charge. 

Last year established a new low rec- 
ord for accidents in proportion to the 
number of miles flown. There were 73 
accidents in 47,786,551 miles of flying. 
Ten of the 73 accidents involved fatali- 
ties, 21 passengers and ten pilots being 
killed. 











PERSONALS 

















Douglas Murphey, director of adver- 
tising and publicity of the General Am- 
erican Life, St. Louis, spoke in Houston, 
Tex., on “Using Direct Mail to Reduce 
Selling Costs,” in connection with a 
three-day exposition by the Direct Mail 
Advertising Association, in cooperation 
with the Advertising Club of Houston. 


Henry D. Pensfield of the Northwest- 
ern Mutual Life staff at Chicago has 
been elected city treasurer of Evanston, 
Ill., where he resides. He formerly held 
this office. Two years ago he was a 
candidate for mayor but was defeated, 


President T. I. Parkinson of the 
Equitable Life of New York, in his role 
of president of the New York State 
Chamber of Commerce, has made pub- 
lic a number of letters written by lead- 
ing business men of the state asking 


commission to study the banking and 
currency systems of the country with a 
view to reorganizing them on more mod- 
ern and stable lines. Mr. Parkinson, in 
making public the letters, warned gov- 
ernment officials and bankers that the 
currency and banking systems of the 
country must be made to serve the 
needs of sound business instead of the 
exigencies of politics and the profes- 
sional interest of bankers. 





Mutual Trust Life Campaign 


March was President’s Month in the 
Mutual Trust Life. A flood of applica- 


tions was received at the home office, 
culminating with a “dawn to midnight” 
drive March 27, when the agency force 
turned in 289 applications for $474,050. 
The month’s business was the largest 





LEGISLATIVE 
e DIGEST e 


° 

Fifteen Legislatures Adjourn 

Legislatures of 15 states of the 4 
which have regular sessions schedule 
this year, have now adjourned. The aq. 
journed states are: Arizona, Arkansas 
Georgia, Idaho, Indiana, Kansas, Mop. 
tana, New Mexico, North Dakota, Ore. 
gon, South Dakota, Utah, Washingtop 
West Virginia and Wyoming.  Speciai 
sessions ini 1daho, Kentucky and Lovigi. 
ana have terminated likewise. 








Colorado—Bill exempting disability ip. 
demnity or payments from garnishment, 
attachment, etc., reported favorably in 
house. 

Minnesota—Favorable report on bill 
requiring state insurance department to 
publish at least once a year in every 
county in state names of unlicensed 
companies operating in the state, 

New York—Senate passes bill extend. 
ing grace period for payment of premium 
from 30 to 60 days and requiring notice 
to be sent by registered mail. Insur. 
ance department filed a memorandum 
opposing bill, 

Texas—Senate committee reports fay. 
orably on bill prohibiting a life com. 
pany from using any part of the net 
premium for expense of operation of 
business and requiring that the net pre. 
mium be used either to pay mortality 
claims or by investments. The com- 
panies are opposing it, the passage of 
which would mean an increase of $4a 
$1,000 in insurance rates to cover ex 
penses. Senate committee -reports fa 
vorably on bill to divest chairman of 
state insurance commission of much of 
his power by providing for the appoint: 
ment of the actuary, chief examiner and 
accountant by all three commissioners 
rather than by the chairman alone. 

Virginia—The legislative commission 
studying and codifying the general in- 
surance laws of Virginia will hold its 
next meeting April 10 in Richmond. 

Nebraska—Senate committee reports 
favorably on two house bills: (1) provid- 
ing for service on insurance director in 
actions brought against insurance com- 
panies that have withdrawn from state, 
(2) requiring a vote of two-thirds of the 
membership of a mutual or a fraternal 
to become a stock company. 


Opens Atlantic City Office 
The W. A. White agency of the John 
Hancock Mutual Life in Newark, has 
opened a new branch office in_ the 
Schwehm building, Atlantic City, to 
handle south New Jersey business. The 
office will be under the supervision of 
D. F. Warren and George Warren. 


Management Meet in St. Paul 


A two-day management congress will 
be held in St. Paul April 15-16 under 
the auspices of the St. Paul General 
Agents & Managers Club, in coopera- 
tion with the Life Insurance Sales Re 
search Bureau. 

John M. Holcombe, Jr., and H. G. 
Kenagy of the research organization will 
have charge of the sessions. About 50 
are expected to take part. 


Medical Section’s Meeting 
The American Life Convention’s Med- 
ical Section has announced one change 
in its program for the annual gathering 
at Excelsior Springs, Mo., April 25-27. 
Dr. T. H. Harris, professor of neurology 
and psychiatry of the University of 
Texas, head of the State Psychopathic 
Hospital at Galveston and medical direc’ | 
tor of the Texas Prudential Life, is t0 7 
talk on “The Nervous System and Life | 
Insurance,” replacing Dr. M. L. Graves | 
of Houston. Dr. J. E. Daniel, medi 
director of the Great Southern Life © 








since November, 1933, and came from 





practically every part of the country. 


Houston, is chairman of the Medical © 
Section and will preside. , 
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Life Statistics for Year 
from New York Department 





GIVE RESULTS OF LAST YEAR 





Increases Are Shown in the Main Items 
of the Life Companies’ 
Statements 





Life companies authorized in New 
York state increased their assets by 
$853,479,241 in 1934, as compared with 
an increase of $311,057,971 for. the year 
previous, according to financial state- 
ments rendered to the New York de- 
partment. The total assets Dec. 31, 
1934 were $19,099,883,583. 

The life policies issued, revived and 
increased last year totaled $11,872,062,- 
516, an increase for the year of over $1,- 
000,000,000. Surplus or unassigned 
funds totaled $644,284,515, an increase 
of $2,500,000. 

Premium income of life companies 
was $3,059,346,218, which is about $158,- 
000,000 more than in 1933, while claims 
paid were $1,034,808,657, an increase for 
the year of over $17,000,000. This in- 
cludes $99,000,000 paid in disability and 
accident benefits and $55,000,000 in an- 
nuities. Dividends paid to policyholders 
totaled $424,889,351. Lapsed, surrend- 
ered and purchased policies show a de- 
crease for the year of over $250,000,000. 

The insurance in force at the end of 
1934 was $82,978,319,411, increase of 
$158,135,689. Ordinary life shows a de- 
crease of over $41,000,000 and industrial 
an increase of nearly $200,000,000 in 
force. 

The premiums received by life com- 
panies in New York State were $621,- 
179,640; claims paid $211,744,604; poli- 
cies issued in 1934, $2,551,754,314, an in- 
crease for the year of $187,509,162. 


Standard of Jackson Is to 
Pursue Conservative Course 








JACKSON, MISS., April 4—The 
Standard Life of Jackson will pursue a 
conservative course, concentrating its ef- 
forts on holding the business it already 
has in force rather than endeavoring to 
get new business. The company is ad- 
mitted into Mississipp1, Tennessee, and 
Louisiana. : 

G. W. Covinton continues as presi- 
dent. L. K. Arrington was named ex- 
ecutive vice-president, in charge of 
agency operations, to succeed Thos. E. 
Hand. Mr. Arrington was connected 
with the Tennessee department from 
1915 to 1935, having served as commis- 
sioner from 1917 to 1922. Recently he 
has been chief examiner. ‘ 

On April 12, the executive committee 
will meet to elect other executive offi- 
cers, and it is rumored that Ralph W. 
Hicks, secretary since the inception of 
the company, is slated to go. 

The Standard Life was examined by 
the Mississippi and Tennessee depart- 
ments last year. The report of the ex- 
amination has never been made public. 
The company has $500,000 capital and 
about $100,000 free surplus. : 

The interested departments insisted 
that a change should be made in the 
management, which resulted in the elim- 
Liation of Mr. Hand. 

John Hand, brother of T. E. Hand, is 

cut. He had charge of the company’s 
industrial operations. He has been re- 
placed by Miss Lucille Payne, formerly 
of the Tennessee department. ; 
_ In 1934, the Standard had a premium 
Income of $165,168 and a total income 
of $345,299. It has about $6,000,000 or- 
dinary insurance in force and about $16,- 
400,000 industrial. This includes the 
business of the defunct Independent Life 
of Nashville. 


Can’t Deduct Coupon Reserves 
WASHINGTON, April 4.—Definitely 
restricting the items which may be in- 
cluded in life company’s tax returns as 
reserves” under section 245 of the 





revenue act of 1921, the United States 
Supreme Court has held that funds car- 
ried as reserves against matured cou- 
pons on life policies under the Utah 
statutes do not come within that cate- 
gory. The opinion reversed a decision 
of the circuit court of appeals for the 
tenth circuit, in which it was held that 
the Inter-Mountain Life was entitled to 
include in its reserves the amount held 
in 1922 against matured and unpaid cou- 
pons attached to 20-payment life-coupon 
nonparticipating policies. 





Mayfield With Midland Mutual 


COLUMBUS, O., April 4—James R. 
Mayfield, former superintendent of 
agents for the Indianapolis Life, has 
been appointed Indiana state agent for 
the Midland Mutual, with headquarters 
in Indianapolis. 





S. C. Association Launched 


The South Carolina Life Underwriters 
Association was organized at a meeting 
in Columbus. The president is J. R. 
Roseberry of ‘Columbia. The vice-presi- 
dents are W. S. Hendley, Columbia, J. 
B. Cannon, Spartanburg, E. F. Brooks, 
Florence, and Jack Mullan, Greenville. A 
secretary and treasurer will be elected 
at the next meeting. 











RECORDS 


Great American Life, Texas—March 
paid business increased 40 percent over 
February. Premium income for first 
quarter increased 37% percent. 

Columbian National—The first quar- 
ter shows new paid life insurance more 
than 45 percent. March, 1935, paid busi- 
ness advanced more than 55 percent. 
New business in March was greater than 
in any other month for four years. 


Connecticut Mutual Life—January 
and February showed 35.2 percent gain 
in paid-for compared with the same 
months in 1934. 


Pan-American Life—Climaxing one of 
the most successful president’s month 
campaigns of several years, agents rolled 
up a total of $1,270,000 in applications on 
the 23d anniversary, March 28. Applica- 
tions in excess of $5,000,000 were re- 
ported in the campaign. 

Kansas City Life—$10,393,222 written 
in March, $2,628,840 of which was on 
President J. B. Reynolds’ birthday. 

A. M. Embry, Kansas City, Mo., Equi- 
table of New York—Paid for $4,525,000 
for year to date, a gain of approximately 
12% percent, on 1,672 applications, a 13 
percent gain. Premiums are approxi- 
mately 20 percent higher. 








Prudential to Increase 
the Price on Properties 


TO APPLY TO UNSOLD PIECES 





Has Realized a Profit on Foreclosed 
Items by Following Process of 
_ Rehabilitation 





NEWARK, April 4.—Because of the 
improvement in the real estate market 
the Prudential is considering a general 
increase of the prices of its unsold prop- 
erties acquired through foreclosure. The 
company put into effect a flat price in- 
crease of 10 percent in the first quarter 
of 1934 and the raise was absorbed by 
the market without difficulty. It is un- 
derstood that the contemplated increase 
will be at least 10 percent and perhaps 
somewhat more. 


Rehabilitation General Policy 


The Prudential has followed a general 
policy of rehabilitating property before 
offering it for sale. Such repairs have 
paid a good profit and last year the com- 
pany sold $30,000,000 worth of fore- 
closed property at a profit to the policy- 
holders. 








STRENGTH e 
PROGRESS 


THE INDIANAPOLIS LIFE INSURANCE COMPANY 
is a Legal Reserve MUTUAL Company. 
Through its Thirty years of service and achievement, the 
motto to which it has strictly adhered is 


QUALITY—SERVICE and SAFETY FIRST. 


The Company’s ASSETS and SURPLUS have increased 
every year, and are now the LARGEST IN ITS HISTORY. 


DURING 5 DEPRESSION YEARS— 
Assets Increased 54.2%, making total Assets $16,121,071.03 





Surplus Increased 84.1%, making total Surplus $1,190,888.04. 





pany. 


Edward B. Raub, President 








In addition, the Company paid $8,216,305.89. 
to Policyholders and beneficiaries during these years. 


SINCE ORGANIZATION, the Company has paid to and 
invested for Policyholders $30,675,688.37. 


INSURANCE IN FORCE now totals over $94,500,000.00. 


MARCH, A RECORD MONTH. 

Indianapolis Life fieldmen produced during March the largest 
volume of new business of any month since 1932. 
Excellent Opportunities 


A complete kit of policy contracts, including Juvenile policies, all forms 
of Life and Endowment contracts and Annuities are written by this Com- 


Some choice territory available in 


Indiana, Illinois, Ohio, Texas, Iowa, Michigan, Minnesota, North Carolina, 


California and Florida. 


Friendly, Helpful Home Office Co-operation 


INDIANAPOLIS LIFE INSURANCE CO. 


INDIANAPOLIS, INDIANA 


STABILITY 


A. H. Kahler, Sup’t. of Agents 
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A Well-Rounded 


Program 


° 


of 


Protection 


Some years ago a Berkshire 
associate advised a policyholder 
as to the following simple, yet 
effective, plan for keeping his 
life insurance ‘in order. 


He wrote in red ink on the pol- 
icy-jacket of one policy: 


“For my wife — to provide a 
monthly income for life.” 


On the policy-jacket of another 
policy he wrote: 


“Clean-up-fund — to provide 
cash for the winding up of my 
estate.” 


A third policy he captioned: 
“For my son John—to provide 
a fund for his education.” 


A fourth he inscribed: 

“For my sunset years—to pro- 
vide a retirement income for 
myself.” 


This effective plan is one of the 
many services, that Berkshire 
Associates are rendering their 
policyholders, resulting in the 
conservation of their business. 


“Ask Any Berkshire Agent” 


BERKSHIRE 


LIFE ‘INSURANCE CO. 


INCORPORATED 1851 
FRED H. RHODES, President 


HOME OFFICE 
PITTSFIELD, MASS. 











Chance of Hobbs 
Bill Passage Dim 


(CONTINUED FROM PAGE 3) 


present views has been drafted but has 
not yet been received by the subcommit- 
tee. However, Hassell declared, it will 
suggest that some method be devised to 
reach unscrupulous practices of insur- 
ance companies under the fraud statutes. 
The department will endorse legislation 
which would accomplish the purpose of 
putting out of business fraudulent com- 
panies without injuring legitimate busi- 
ness. 





Precedent Is Claimed 


Declaring that there is a precedent for 
the states saying what shall be delivered 
by mail within their borders in the Webb 
Kenyon law regulating the mailing of 
liquor into dry states, which was later 
contested by Lautmann on the ground 
that liquor had been defined as inter- 
state commerce whereas insurance was 
not, Gordon Deen of the department of 
justice said the bill should be amended 
to bring prosecutions under the post of- 
fice department. The measure provides 
for prosecution under the direction of 
the attorney general. Deen also sug- 
gested that the bill would put legitimate 
concerns out of business including group 
insurance associations, 

Fears that the bill as written would 
affect railroads, freight forwarders, 
banks and other business activities which 
accept premiums were voiced by H. 
Ramm of the American Express Com- 
pany. 

Winding up the hearings, Mr. Hobbs 
defended his measure as needed to cor- 
rect evils in the industry and declared 
that it would be impossible to accom- 
plish this under the fraud statutes. He 
admitted, however, that there are provi- 
sions in the measure which might prove 
adverse to legitimate interests and said 
he would prepare amendments to deal 
with those cases which would be sub- 
mitted to the subcommittee before it 
made its report. 

Meanwhile proponents of the legisla- 
tion moved to speed its enactment by 
securing the introduction of the measure 
in the senate by Trammell of Florida. 
The bill is now before the postoffice’ 
ccmmittees of both houses. 

The opposition is being offered by in- 
surance companies doing a mail busi- 
ness and fraternal, religious and other 
organizations ‘which offer insurance or 
pension benefits. 


Loss to Policyholders 


Representatives of the companies 
which use the mails, appearing before 
the committee, declared that the legisla- 
tion would force many reputable enter- 
prises out of business and would mean 
the loss of millions of dollars to policy- 
holders whose protection would have 
to be canceled. 

The question of constitutionality was 
injected by Moses G. Hubbard, Jr., of 
the Federation of Commercial Travelers 
Insurance Organizations. Calling at- 
tention to the fact that the United 
States Supreme Court has held that in- 
surance is not interstate commerce, Mr. 
Hubbard declared that if Congress en- 
acts legislation closing the mails there 
is no limit to the extent to which con- 
gress can regulate other intrastate trans- 
actions. He challenged allegations that 
policyholders in companies not licensed 
in their states are at a disadvantage. He 
declared a policyholder in Oregon with 
a claim against a company licensed in 
New York has only to notify the New 
York insurance commissioner, who then 
will investigate and, if the policyholder 
is found to have a justified claim, will 
order payment. The same situation pre- 
vails in other states where the insurance 
departments are actively and efficiently 
operating, he said. 

Mr. Lautmann said the _postoffice 
department is clothed with sufficient au- 
thority to meet the situation and has 
used the fraud statutes frequently in the 
successtul prosecution of persons who 
have used the mails to defraud the in- 
surance companies and therefore should 


‘feated; in Illinois an entirely unobjec- 


and use those statutes to prosecute in- 
surance companies which would defraud 
individuals. 

He asserted. the state codes now in 
existence are either sufficiently broad to 
cover improper operations of insurance 
companies or could readily be amended 
to bring this about. There is less prob- 
ability of fraud through use of the mails 
than by oral presentation, he contended, 
pointing out that the use of the mails 
involves the making of records which 
can always be presented in prosecutions. 

Enactment of the proposed legislation 
will not eliminate the evils complained 
oi, Mr. Lautmann told the committee, 
adding that in his opinion the fraudu- 
lent concerns will merely find new ways 
of accomplishing their purpose and will 
continue to do so until the states “wake 
up” and adopt proper regulations. He 
protested the increasing agitation from 
all sorts of interests to have the federal 
government step in and do what should 
be done by the states. 


Many Opponents Appear 


Others appearing included L. W. De- 
Gast of the Y. M. C. A. Secretaries’ In- 
surance Fund; Hays Kennedy, repre- 
senting the Health & Accident Under- 
writers Conference; H. E. Trevvett of 
the Commercial Travelers Mutual Acci- 
dent of Utica; Earl C. Mills of the Iowa 
State Traveling Men’s, E. A. Zimmer- 
man, representing canners and manufac- 
turers of foodstuffs, and Representatives 
Sisson of New York and Ekwall of Ore- 
gon. 

During the testimony of these wit- 
nesses it was charged that the bill would 
tend to expand the field of business for 
the insurance agencies at the expense of 
those companies which have to use the 
mails and that it would bar many for- 
eign companies from operating in this 
country. 

The traveling men’s associations, 
church organizations and others writing 
accident and health insurance on a mail 
basis, brought especial pressure to bear, 
contending that their records would 
show that they have operated on a 
strictly legitimate basis and that they 
should not be classified with the fly-by- 
night concerns that have started up in 
various parts of the country. Their rep- 
resentatives were assured by some of the 
members of the committee that if the 
bill should be reported, it would be with 
some amendment that would exempt 
them from its provisions. 


Best Co. Modifies 
Method of Rating 


(CONTINUED FROM PAGE 3) 


constructive features of the alphabetical 
ratings and yet make such unfair prac- 
tices impossible. We feel this is neces- 
sary, although the fairness and accuracy 
of the alphabetical ratings as indicating 
the relative standing of the companies 
are generally conceded by competent 
authorities.” 

As to legislative “muzzling” pro- 
posals on life company ratings, the an- 
nouncement points out that two, in Kan- 
sas and South Dakota, have been de- 





tionable provision was substituted for 
the original clause requiring licensing of 
rating organizations. In Texas and 
California bills are still pending which 
the announcement terms “obviously 
inimical to public interest, all sound and 
well-managed insurance companies and 
their agents and honest publishers.” 


Charges Threats, Propaganda 


“We have devoted much time to an 
exhaustive study of this question, un- 
swayed by threats, propaganda or any 
consideration other than a determination 
to do right, and have sent our officials 
and representatives to practically every 
state to obtain the ideas and suggestions 
of competent life men, notwithstanding 
the fact that an organized and grossly 
unfair attack upon us has been carried 
on for months by certain elements in 
the life insurance business,” the Best an- 
nouncement states. 


a whole creditably met demands in the 

epression years, an achievement mage 
possible because the life business ag , 
whole was and is in very sound position, 
Best’s analysis showed that over 95 per. 
cent of all life insurance in force in this 
country is carried by companies not only 
solvent, but possessing safety factors 
“sufficient to protect policyholders even 
in the event that unusually adverse cop. 
ditions might develop; included in this 
number are many comparatively small 
but sound and excellently managed com. 
panies.” However, 95 percent of un- 
questionably sound insurance is carried 
by less than 60 percent of the total num. 
ber of companies. About 125 compa. 
nies under the Best rating system fall, 
in varying degree below the recom. 
mended groups. 

“In recent years 30 life insurance com- 
panies have gone out of business with 
an estimated loss to policyholders of 
$180,000,000,”, Mr. Best states. “A 
considerable number of relatively small 
companies are continuing to operate, 
although insolvent or verging on in- 
solvency. 

“Life insurance is a public trust, and 
requires the recognition by company 
managements of the highest degree of 
trusteeship. A license to operate in any 
given state means only that the com- 
pany receiving it has been able to com- 
ply with the minimum requirements of 
the laws of that state. State supervision, 
while valuable, has not proved a com- 
plete protection to policyholders; other- 
wise no insurance company would ever 
have failed with loss to policyholders. 
Honest and well-informed constructive 
criticism is a good thing for any busi- 
ness.” 





ACTION IN TEXAS 











DALLAS, April 4.—Almost coinci- 
dent with reports in Texas that the 
Alfred M. Best organization planned to 
abandon its alphabetical ratings a spe- 
cial meeting of the Texas Life Conven- 
tion, an association of twenty Texas 
legal reserve life companies, was held 
in Dallas to consider ratings and the bills 
now before the Texas legislature to re- 
strict and license rating organizations. 
The convention adopted a strong reso- 
lution against alphabetical ratings and 
also against recommendations by inde- 
pendent organizations or individuals, 
but voted down a resolution endorsing 
the legislative proposals along that line. 

The resolution adopted favors com- 
plete factual reports on all companies, 
saying “that while the convention favors 
the fullest publicity concerning Texas 
life insurance companies and their op- 
eration in all details, and looks with dis- 
favor on curtailment in any manner of 
any of the sources of information re- 
lating to such companies and their op- 
eration, believing that the policyholders 
and insurance buying public are entitled 
to all facts concerning the manage- 
ment and condition of all insurance com- 
panies; 

“The convention is opposed to the 
issuance or publication of comparative 
ratings of insurance companies in any 
form by any individual or corporation 
by which an attempt is made to express 
an opinion regarding the relative stand- 
ing of said companies; and 

“Further that the convention does not 
believe that any private individual or 
corporation should in fairness to policy- 
holders or prospective ones, or the com- 
panies themselves, attempt to recom- 
mend or not recommend any company 
since such a statement is nothing more 
than a private opinion and another 
method of rating, and 
“Further, that the convention not 
only sees no objection to, but rather ap- 
proves the making of full reports on the 
management, reputation and condition 
of various insurance companies, when 
such reports are confined to facts and 
facts only and is not an expression of 
an opinion based on the application of 
an arbitrary rating formula to all in- 
surance companies indiscriminately.” 
The anti-rating bill continues on the 





It was stated that life companies as 








easily be able to reverse the situation 


senate calendar. 
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Life Insurance in 
Action Is Pictured 


(CONTINUED FROM PAGE 1) 


business of the day. This development 
has caused the American people to make 
life insurance an integral part of their 
national life. Public concern has given 
way to public confidence. a 

“While the primary purpose of life in- 
surance is protection, in giving such, 
investment becomes a most important 
factor. The massed wealth of insurance 
represents principally the small savings 
of many millions of people—generally a 
non-investing class.” ; 

He pointed out the law requires in- 
yestment of life insurance funds be 
limited to securities of the most conserv- 
ative character, and the entire sum is 
used in upbuilding institutions of proven 
worth. “The public is well justified in 
placing confidence in an_ institution 
which so conducts itself that its achieve- 
ments count not for itself but for the 
public themselves,” he said. 


Great Force for Thrift 


“The factor of saving involved in life 
insurance likewise is of inestimable 
value. While it is impossible to express 
in dollars the vast sums which likely 
would be dissipated were life insurance 
savings unknown and not practiced by 
so large a part of our population, it is 
quite certain that there are billions of 
dollars saved by and for the American 
people through the institution. Life 
insurance likewise more and more is be- 
coming a contributing factor in enhanc- 
ing the credit for business as well as 
for the individual. Commerce and in- 
dustry have recognized that by insuring 
their key men they can indemnify them- 
selves for business losses which may be 
incurred with the death of these officials 
and experts. we 

“The credit features of life insurance 
to the individual who has no tangible 
collateral for borrowing, but is of such 
integrity that the leaders are willing to 
loan upon the assignment of a life policy 
for protection in case of death, are of 
unquestionable service. 


Are Financial Reservoirs 


“Life insurance companies frequently 

are likened to great reservoirs in which 
flow countless small streams of capital— 
the life insurance savings of millions of 
policyholders. Where money is needed 
to support the fundamental economic 
needs of American life, life insurance 
funds are available. When railroads were 
expanding they were financed by life 
insurance capital. When the world went 
to war, American life insurance in- 
creased its loan to its government to 
nearly $1,000,000,000. During the in- 
dustrial expansion following the war 
and during the housing shortage, 
the assets of life insurance institutions 
flowed into channels contributing to the 
productiveness of the nation and the 
comfort of the people. 
_ “Agriculture has found insurance play- 
ing an important part in its support. 
Other investments have been equally 
constructive and sound. Through its in- 
vestments life insurance can truly be 
said to be one of the great economic 
forces of America. 


Group and Pension Plans 





“Growing out of the fundamental pur- 
Pose of life insurance—namely protec- 
tion—we find group insurance which, 
during the last 20 years, has been the 
subject of rapid development. Its bene- 
ficial results in harmonizing relations of 
employer and employe have been estab- 
lished and are accepted among enlight- 
ened employers of labor. 

. “Another important by-product of life 
msurance is pensions, or annuities, as 
we know them, whether applied to the 
individual or to the group.” He said the 
face value of group life policies in force 
amounts to more than $9,000,000,000 
and it is estimated there are some 300 
group annuity plans issued by life com- 
Panies covering approximately 300,000 
industrial employes. 

tr. Harriman touched on the great 


interest taken in life insurance by the 
national chamber. The chamber’s pro- 
gram in this field has been developed 
through cooperation of the insurance 
committee and insurance department of 
the chamber, the purpose being through 
constant endeavor to acquaint policy- 
holders with facts which will enable 
them to protect their own interests and 
help themselves. One important item 
was the chamber’s survey of special 
taxes levied on policyholders through 
insurance companies and the policy 
adopted that these should not be consid- 
ered a source of general revenue but 
reduced to the total which would ade- 
quately support the state insurance de- 
partments, and also that a uniform prin- 
ciple of taxing insurance policyholders 
be adopted. 

The chamber has carried on a pro- 
gram of insurance education to bring 
about more thorough understanding of 
the services of life insurance and the 
al it plays in business and community 
ife. 

Mr. Harriman also discussed birth and 
death registration, a sub-committee on 
vital statistics having been appointed by 
the insurance committee of the national 
chamber some years ago, which recom- 
mended that the chamber urge further 
improvement of such statistics. 

Mr. Harriman said it is extremely 





doubtful whether standards of sanita- 
tion, personal hygiene, methods for pre- 
venting accidents and loss of life would 
have reached their present status with- 
out impetus and assistance by insurance 
companies which are large reservoirs of 
experience accumulated through the 
years. He cited the inter-chamber 
health conservation contest, first an- 
nounced in 1929, and the increasing ten- 
dency of American cities to develop and 
carry on scientifically planned, well-bal- 
anced community health programs. 


Canadian Underwriters Program 

Executives of a number of companies 
in this country as well as Canadian 
companies are on the program for the 
spring meeting of the Canadian Home 
Office Life Underwriters Association in 
Toronto May 1-3. Among the speak- 
ers will be: 

J. M. Laird, vice-president Connecti- 
cut General Life, “Financial selection 
after five years of financial chaos;” S. 
Don Carlos, Travelers, “The claim ad- 
juster and the underwriter;” Dr. H. W. 
Dingman, Continental Assurance, 
“Habits as to alcohol in its relation to 
certain medical histories;”’ J. B. Mabon, 
Sun Life, “Effect on selection of foreign 
travel and residence;” H. Laure, 
London Life, “The scope of authority 
of the underwriting executive,” and A. 











Quit Borrowing—Fill in 
and Mail the Green Card 


Quit borrowing the other fel- 
low’s copy of The National Under- 
writer. Fill in and mail the card 
enclosed with this issue and get 
your own personal copies. A sub- 
scription to The National Under- 
writer includes 52 regular issues, 
the big Life Payments Number, 
the three National Life Convention 
dailies and the American Life 
Convention number. Mail the card 
right now. 














P. Morton, Manufacturers Life, “The 
unemployed rich man as a life insur- 
ance risk.” 


Hart Agency Sales School 


The W. C. Hart agency of the Mid- 
land Mutual will hold a one-day sales 
school in Cleveland April 6. Agency 
Manager J. A. Hawkins and Assistant 
Agency Manager R. S. Moore will at- 
tend from the home office. W. E. 
Baker, Cleveland general agent Pacific 
Mutual, will speak on “A Qualification 
of the 1935 Producer.” 
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YEARS 


OUR INSURANCE IN FORCE increased 45% to 
$191,973,147.00. During the same period all com- 


panies decreased over 5%. 


ASSETS increased 38% to $31,167,556.00. The 


increase in all companies was about 25%. 


IN 1934 


Dividends to policyholders increased 15% over 
Sales of “Bread and Butter” business (all 
lines except Group and Reinsurance) increased 28%. 
The Number of new policies purchased was up 38%. 





VV 


All this meant more commissions to the 
field—which has been:supplied with effec- 
tive Organized Sales Plans. 
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For details of a liberal General Agency Contract-write 
HAROLD J. CUMMINGS, VICE PRESIDENT 


THE MINNESOTA MUTUAL LIFE INSURANCE CO. 


SAINT PAUL, MINNESOTA 
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AS SEEN FROM NEW YORK: 





NEW YORK UNIVERSITY COURSES 


Courses leading to the bachelor of 
science and bachelor of commercial 
science degrees, with specialization in 
life insurance, will be offered by New 
York University next fall. Besides the 
four-year cgurse for full-time students, 
the same degrees are open to evening 
students, six years being necessary for 
the degrees. A three-year course lead- 
ing to a specialized certificate will be 
available, particularly for evening stu- 
dents. The courses will be so arranged 
as to facilitate the taking of C. L. U 
examinations. The evening life insur- 
ance training course as formerly given 
will be resumed. Among those teaching 
life insurance subjects will be J. 
Bragg, former head of the life insur- 
ance training course at N. Y. U.; Prof. 
S. B. Ackerman and E. R. Hardy, sec- 
retary Insurance Institute of America. 


* * x 
WOMEN’S UNIT A SUCCESS 


The members of the John A. Steven- 
son Agency of the Penn Mutual Life in 
Philadelphia are congratulating both Mr. 





By R. B. MITCHELL 





Stevenson and Miss Leonora E. Olsen, 
manager of Mr. Stevenson’s life plans 
office in Rockefeller Center, New York 
City. With the close of Miss Olsen’s 
first year as manager of his second wom- 
en’s unit, he has demonstrated that 
successful women’s units are both pos- 
sible and desirable in a large agency. 
Mr. Stevenson’s first venture was in set- 
ting up in his Philadelphia office a 
women’s unit with Miss Sophia W. 
Bliven as manager. A year ago Miss 
Olsen, who had been a member of Mr. 
Stevenson’s Philadelphia agency, was 
put in charge of a second unit, and trans- 
ferred to New York. She started from 
scratch, and during the first year she 
and her 13 agents paid for $1,020,000. 
Among them were an actress, two real 
estate brokers, a social secretary, a 
teacher, a housewife, an advertising 
woman, a geologist, a department store 
buyer, and a concert singer. Miss Olsen 
for many years was personnel and em- 
ployment director of Sears, Roebuck & 
Co. Most of the insurance is sold to 
women. Miss Olsen firmly believes that 
the next great outbranching of life insur- 





ance will be in the direction of policies 
issued to business women. 
x * * 
SOME MARCH RECORDS 


The paid-for business of the Julian S. 
Myrick agency of the Mutual Life, New 
York, for March was $1,881,115 as com- 
pared with $2,079,178 for 1934. For the 
year the total paid-for business amounted 
to $11,176,359 as compared with $6,011,- 
440. 

The C. B. Knight Agency of the 
Union Central Life in New York City 
paid for $2,193,384 last month as against 
$2,147,909 in March last year. Total 
paid business for the first three months 
was $9,335,242 as against $5,350,712. 

The J. M. Fraser Agency of the Con- 
necticut Mutual Life in New York City 
paid for $1,202,444 in March as against 
$1,083,852 for March last year and for 
$5,502,727 for the first three months as 
against $2,766,775 for the same period 


last year. 
* *K * 
INVESTMENT EXPERT SPEAKS 


Dwight C. Rose, investment expert 
and author of “A Scientific Approach to 
Investment Management,” was the 
speaker at the April meeting of the L. 
L. Montgomery Round Table this week. 
Others on the program were Mr. Mont- 
gomery and pupils of Miss Susan Bel- 
den, voice director of the Round Table. 


Mr. Montgomery recently establisheg 
his offices as a life insurance sales cop. 
sultant at 11 West 42nd street, Ney 
York City. 
* x 
T. M. RIEHLE WAS HOST 


President T. M. Riehle of the National 
Association of Life Underwriters was 
host to members of the Life Super. 
visors’ Association at an informal stag 
dinner at his home in Garden City, L, |, 

* * * 
FANTASTIC TALE DENIED 


No real basis exists for the report cir. 
culating in Albany and quoted in the 
metropolitan press that Vincent Cullen, 
president of the National Surety, is to 
succeed G. S. Van Schaick as superin- 
tendent of insurance when the latter re. 
tires from office. No tender of the post 
or even a suggestion that he accept it 
has been made Mr. Cullen from any re 
sponsible source, and both he and Mr, 
Van Schaick are puzzled to learn the 
crigin of the fantastic story. Mr. Cullen 
declared that his job was as head of the 
National Surety, and here he said, “I 
will remain.” Prior to assuming the 
presidency in May, 1933, Mr. Cullen was 
metropolitan manager of the company 
for five years. 
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National Advertising by The Guardian! 








1935 marks The Guardian Life’s 75th Anniversary! 


the start of a National Advertising Program! 


ments’’ have already appeared in The New York Times Magazine. 
And a Special Merchandising Plan,—together with leads, resulting 
from coupon inquiries, — is developing additional new paid-for 


business for Guardian representatives. 


The first of these pre-tested, sales-making, prestige-building 
Guardian advertisements appear in The Saturday Evening Post on 
March 23rd, in Time on April 8th, and Coilier’s on April 20th. 
Parents’ Magazine and The New York Times Magazine will also 


carry Guardian advertisements! 


The announcement of this National Advertising Program marks 
just one more step in The Guardian’s constant endeavor to aid 


its Field Force. 


THE GUARDIAN LIFE 


INSURANCE COMPANY OF AMERICA 


50 UNION SQUARE 





Established 1860 


NEW YORK CITY 
GUARDIAN OF AMERICAN FAMILIES FOR 75 YEARS! 


It also marks 
*“*Test advertise- 





New Policies, Premium Rates, Dividends, Surrender 
Values and all Charges in Policy Literature, Rate 
Books, etc. Supplementing the “Unique Manual- 
Digest,” publis! annually in May at $5.00 and the 
“Little Gem” published annually in March at $2.00 

















Franklin Life’s New Scale 


Changes Made in Single and Annu 
Premium Contracts, Immediate 
and Retirement Forms 








The Franklin Life has completely re- 
vised its annuity contracts, both single 
and annual premium, immediate and re- 
tirement contracts, The old forms are 
discontinued. The rates are quoted for 
the first time on the basis of annuity 
purchasable with $100 annual premium. 
Illustrative rates for the various forms 
at quinquennial ages are: 
Single Premium Annuities (Males) 
Ret. 
Ret. Ann. Ann. 
PerM. Prem. Per $100 Prem. at 65 
Cash Mo.,10 Yr.Certain M. 
60 65 S.P. 


Age Life Ref. 5 at 
20... $43.42 $41.62 $37.18 $52.33 $78.33 $26.24 
25... 45.23 43.12 28.71 41.19 58.13 22.63 
30... 47.51 44.94 21.58 31.81 45.75 19.52 
35... 50.38 47.14 15.58 23.91 35.33 16.84 
40... 54.02 49.81 10.52 17.26 26.56 14.53 
45... 58.70 53.07 6.27 11.66 19.17 12.53 
50... 64.73 57.04 2.77 6.95 12.95 10.81 
BG icc. PeiOOr. OLGO) o6<0, Ok eee. tae 
60... 83.07 67.88 coe OAL TNE 
65... 97.08 75.25 poe 
70...115.96 84.38 

75...141.92 95.61 

80...178.06 109.53 

85...229.10 126.33 





Equitable Life, lowa, Makes 
Changes in Annuity Scale 


The Equitable Life of Iowa has re 
vised its rates for life, refund and last 
survivor annunities and the income con- 
tinuation contracts. Illustrative rates in 
the new scale, given at quinquennial ages 
are: 





Annuity of $10 Monthly (Male) 


Life Refund Life Refund 
Ag $ $ Age $ $ 
36..2,378.49 2,516.25 65..1,254.46 1,552.12 
40..2,245.94 2,400.99 70..1,054.95 1,375.19 
45..2,066.19 2,246.58 75.. 868.43 1,203.48 
50..1,872.96 2,081.99 80.. 700.91 1,043.31 
55..1,669.84 1,909.30 85.. 555.39 896.70 
60..1,461.69 1,731.81 
Income Continuatien at 65 (Male) 


Annuity of $10 Monthly 


+ $13.77 35.....$27.02 50.....$70.72 
95..005°18696 4050.5. (S543! 65.05... 11 
1 See 21.20 45..... 48.37 


Income Continuation (Male) 
Mo. Life Income Per M. Proceeds 
aie! SS og ate. ay DC .1 








50. 68 -57 eee BA 
51.. 5.80 58.. 6.87. 65..... 8.45 
63.0... 5.93 59.. 7.06 66. 8.74 
BR. iss < 6.07 60.. T2667... caw 908 
i 54. 6.2% 1, TAS GB. dco s.,3 tae 
i 55. C86 (O2.02%. TiO 40°. 9.68 
56. 6.52 63.. 7.94 170. 10.04 
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ACCIDENT AND HEALTH FIELD 
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Give Trophy for Achievement 





National Accident & Health Association 
Plans Recognition for Outstanding 
Effort of Accident-Health Week 





Announcement is made that the Na- 
tional Accident & Health Association 
will present a suitable trophy as an 
award of honor for the outstanding 
achievement of National Accident and 
Health Insurance Week, set for April 
15-20. The award will not be made nec- 
essarily on the basis of volume of pro- 
duction, but will take into consideration 
the size of the city or town in which 
the business is written and other char- 
acteristics of the territory covered, 
handicaps that may have been over- 
come and the sales methods used in 
getting prospects to sign on the dotted 
line. 

Companies and agencies are urged to 
send in the names of any producers 
that they regard as being eligible for 
this award, either to Armand Sommer, 
president of the National association, 
care Continental Casualty Company, 910 
South Michigan avenue, Chicago, or to 
the editor of The Accident & Health 
Review, A-1946 Insurance Exchange, 
Chicago. It is desirable, wherever pos- 
sible, that the nominations for the award 
be accompanied by an account, writ- 








Big National A. & H. Week 


Issue of Review Just Out 











The special April issue of The Acci- 
dent & Health Review, filled with prac- 
tical sales helps agents can use to take 
advantage of the extensive publicity on 
the first annual National Accident & 
Health Week, April 15-20 is off the 
press. 

If you are not now a subscriber you 
can start your subscription with the 
valuable April issue by using the card 
found in this issue. 








ten by the agent himself, of what he 
did and how he did it. 

The announcement of the award will 
not. be made until about June 1, in or- 
der to give sufficient time to secure re- 
ports on all those who should be con- 
sidered for this honor. 


WILLS TO GIVE RADIO TALK 


As part of the National Life & Acci- 
dent’s participation in National Acci- 
dent & Health Insurance Week, Presi- 
dent W. R. Wills will make a radio ad- 
dress from the company’s station, WSM, 
April 15, the opening day of Accident 
and Health Week, at 9:30 p.m. This 
address is expected to be of especial in- 
terest to all accident and health insur- 
ance men. 








Illinois Insurance Code 
Issue Is Now More Acute 





(CONTINUED FROM PAGE 1) 


_At the end of this period or periods 
if an extension is granted, they will be 
telicensed only for the writing of life 
and accident and health. The organized 
mutual fire and casualty companies state 
that they are continuing to seek certain 
changes and have not taken the position 
that the code should be defeated. The 
American Life Convention and Life 
Presidents Association are very much 
concerned about a number of features in 
the proposed code, but they are continu- 
ing to seek corrections rather than to 
beat the bill. 


Hearings Next Week 


Next Wednesday morning there will 
be a hearing on the code before the IIli- 
nois house of. the committee as a whole, 
and that afternoon there will be a hear- 
ing before the senate insurance commit- 
tee. The insurance people will have de- 
— their general attitude by that 
ime. 

The Association of Casualty & Surety 
Executives at a meeting in New York 
last week adopted a resolution voicing 
Its opinion that the Illinois code should 
be defeated. That decision was reached 
after a report had been presented on the 
code, indicating that voluminous revi- 
sions were essential and desirable. To 
get approval of those changes seemed 
to the casualty people to be a hopeless 
Prospect, particularly in view of the fact 
that Insurance Director Palmer of IIli- 
Nois recently has appeared to have 
odomnet a rather uncompromising atti- 

e. 

After the code was published in re- 
vised form recently, it appeared for a 
time that, except on some isolated points, 
the code fight had simmered down to 
a battle between Insurance Director 

almer and the Travelers and Aetna 
Life, Now, however, the opposition is 
becoming much more general. There 
was a meeting of the executive commit- 
tee of the insurance division of the Iili- 
Nois chamber of commerce on Tuesday. 
Thursday of this week there was a meet- 
ing of the insurance committee of the 

Icago Association of Commerce. 

ne Illinois chamber of commerce was 
Presided over by J. T. Meek, secretary 





of the division, inasmuch as Chairman 
J. S. Kemper of the Lumbermen’s Mu- 
tual Casualty was out of the city. It 
was decided to employ Judge J. S. Bald- 
win of Decatur, president Illinois Bar 
Association, to represent the committee 
at the Springfield hearing. 

Secretary Meck was asked to notify 
Mr. Palmer of Judge Baldwin’s assign- 
ment and his desire to work with the 
department in having a proper code 
adopted. The committee finds that there 
are some objections to the code and the 
point is made that if it is passed without 
the proper amendments, it will be un- 
satisfactory inasmuch as there are in- 
justices to companies. The committee is 
sympathetic in desiring to have a rea- 
sonable code, well balanced that is fair 
to all. Suggestions will be made by 
Judge Baldwin as to amendments that 
should be made. 


John C. Blackall Named as 
Connecticut Commissioner 








(CONTINUED FROM PAGE 3) 


tention will be made by the Republican 
members of the Connecticut legislature. 


REED NAMED IN KENTUCKY 


LOUISVILLE, April 4—Governor 
Ruby Laffoon today announced ap- 
pointment of McKay Reed of Louisville 
insurance commissioner of Kentucky, to 
succeed G. B. Senff of Mt. Sterling, 
Ky. Some time ago the legislature re- 
moved the insurance department from 
the state. auditor’s control, placing it 
under the governor. 

Mr. Reed is a member of Reed & 
Reed, general agents at Louisville for 
the John Hancock Mutual Life. Prior 
to forming the general agency he was 
connected with the former Inter-South- 
ern Life. He is a native of Allegheny, 
Pa., but came to Louisville as a child 
and was reared here. He is 41 years 
of age and long has been active in the 
Democratic party. 


MASSACHUSETTS APPOINTMENT 


BOSTON, April 4—Gov. Curley has 
nominated for insurance commissioner 
to succeed M. L. Brown a teacher in the 
Boston College of Law, Francis De- 
celles. The appointment has to be con- 
firmed. 
























































Ming down lo cabs! 


HERE is insurance advertising that talks plain facts ... 
to make men see their families’ continuing need of money 
every month ... to answer their problem of providing it. 


For the plan this advertising sells is the Multiple Pro- 
tection Plan — and, briefly, this is what it offers: 


“To keep your family together . . . to cover the ines- 
capable month-after-month expenses... to see your 
children through school — $100 a month for those most 
important 20 years! Then a fund to support your wife 
as long as she lives! These and other vital kinds of pro- 
tection are gathered together in the new Multiple Pro- 
tection Plan which you can afford.” 


The new advertising on the Multiple Protection Plan 
is now in full swing (full pages in The Saturday Evening 
Post and Time). Already more than 17 millions of dollars 
in applications have been written on this new Union Cen- 
tral policy which is only five months old. 


The 
UNION CENTRAL 


Life Insurance Company 


CINCINNATI 
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New England Mutual Celebration 


Tus has been an important week life 
insurance-wise from an historical stand- 
point. It marks the 100th anniversary of 
the issuance of the charter to the New 
ENGLAND Mutuat Lire, one of the out- 
standing companies of the country, one of 
the best ordered, one that has been true 
to every trust and one whose management 
exemplifies in the highest sense the trustee- 
ship responsibility. The charter was 
granted to the New EncLtanp Murtwat, 
the first mutual life company to be or- 
ganized in America, April 1, 1835. The 
pioneers saw the desirability of having 
mutual companies organized on the level 
premium plan. Judge WitLarp Pxitups 
of Boston had a vision of mutuality in 
life insurance and was the main factor in 
getting the New EncLanp Mutuat char- 
tered. At that time there were but three com- 
panies operating in the United States, the 
Unitep States Hospitar Lire, the Penn- 
SYLVANIA COMPANY For INSURANCE ON 
Lives AND GRANTING ANNUITIES, and the 
New York Lire & Trust Co. All three 
were stock companies and later became 
banking corporations. While the New 
ENGLAND Mutuat was chartered in 1835, 
it actually began operations on Dec. 1, 
1843. 

The Mutua Lire or New York was 
incorporated April 12, 1842, and com- 
menced business Feb. 1, 1843. Therefore 
the Muruat Lire is the oldest company 
in actual operation but the New ENGLAND 
Mutuat is the oldest in point of incorpo- 
ration. 

The New EncLanp Moutuat Lire was the 
real forerunner of mutual insurance as we 
know it in this country. It is significant 
and highly important to keep in mind that 


these two companies, the first chartered 
and the first to begin operations, are now 
the oldest companies of their kind in this 
country, organized from the first on the 
mutual level premium basis. 

The NEw EnGLanp Mutvat Lire from the 
very beginning has recognized and empha- 
sized the necessity of life insurance, stripped 
of its tassels and embellishments and kept 
as plain, simple protection. The late D. F. 
APPEL, president of the company preceding 
the administration of GrorGE WILLARD 
SMITH, was regarded as an outstanding 
exponent of pure protection from the old 
line legal reserve standpoint. 

The New EncLanp Mutvat Lire did 
not have easy going in its early days, be- 
cause the mutual principle as applied to 
life insurance was new and _ legislators 
were apprehensive as to whether a com- 
pany of that character could meet its ob- 
ligations. They regarded a stock guar- 
antee as essential to permanency and 
solidity. To overcome this fear, a guar- 
antee fund of $50,000 was raised and was 
repaid in 10 years. 

Boston is the center of many historical 
associations that are linked closely with 
the early life of this country. New En- 
gland has stood for stability, conscience 
and permanency. The NEw ENGLAND Mu- 
TUAL LiFe is typical of the best thought 
and sentiment of its section. 

Therefore the life insurance fraternity 
in general comes forward this week to 
extend congratulations to President 
GeEorGE WILLARD SMITH, his associates at 
the head office, directors, men in the field 
and all connected with the institution, on 
the record that it has made and the service 
that it has rendered. 


Sure Way to Lose a Cause 


SoME insurance field men are inclined 
to be temperamental and allow the 
emotional qualities of their mind to 
overrun them. They are easily swayed 
by the sentiment of the hour. They 
are elated if success comes to them 
and at once they are transported into 
the higher atmosphere. They are just 
as easily cast down when some ob- 
stacle is thrown in their way or a dis- 
couraging feature overtakes them. 


There is a great zest in winning vic- 
tory and one gains momentum when 
he is accomplishing something of im- 
portance. However, these discourage- 
ments and times of depression will 
come. When one allows, however, ex- 
periences of this kind to master him, 
he is useless in the battle. He has 
lost the cause before he even starts 
to fight. The battle is never lost to him 
who will not admit defeat. 





PERSONAL SIDE OF BUSINESS 
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Paul L. Burdette, former executive 
secretary of the Cincinnati Life Under- 
writers Association, died in a hospital 
in that city after a month’s illness. He 
was born in Jackson Center, O., and 
went to Cincinnati seven years ago. 
After resigning as secretary of the as- 
sociation, he entered personal produc- 
tion. 

The Volunteer State Life, through 
the medium of Agency Secretary H. H. 
Mansfield, is staging a special month’s 
drive in April in honor of A. V. Moz- 
ingo, vice-president in charge of the 
agency department. Mr. Mozingo is one 
of the outstanding agency leaders of 
the country. 


The field force of the Ohio State Life 
is putting on a campaign in honor of 
Dr. C. E. Schilling, vice-president and 
medical director. The leader so far is 
A. E. Demilio, Pittsburgh manager. 
The campaign in the Dallas area will 
close with a meeting at which Dr. Schil- 
ling will be the guest of honor. 


Thomas Gallagher, assistant manager 
of the Prudential in San Francisco and 
treasurer of the San Francisco Life Un- 
derwriters Association, has been called 
to Santa Ana, Cal., by the death of his 
mother. 


George S. Van Fleet, Jr., has been 
appointed actuary of the life insurance 
division in the Texas department to 
succeed the late Merlin Oates. He for- 
merly was assistant actuary of the 
American National of Galveston for 
four years. He is a graduate of the 
University of Michigan. 


J. I. McKnelly, Spokane, Wash., has 
completed 30 years with the New York 
Life. In 1905 Mr. McKnelly became field 
agent and established such a record that 
he was placed in charge of the Spokane 
office in 1911. He was agency director 
until 1925 when he again went into the 
field until 1930 when he returned as 
agency director, the position he now 
holds. 

2 a 

Elmer Abbey, San Antonio, Tex., gen- 
eral agent of the Aetna Life, accom- 
panied by Mrs. Abbey, is on a three 
weeks’ cruise through the Caribbean. 
They will visit Havana and the Panama 
Canal Zone. 


W. L. Brooks, manager for the Jef- 
ferson Standard Life in Charlotte, N. C., 
observed his 25th anniversary with 
that company April 1. The home office 
is sponsoring a campaign in the Char- 
lotte territory in his honor. Mr. Brooks 
began his service with the Jefferson 
Standard as office boy in the home of- 
fice in Greensboro. He was later trans- 
ferred to Charlotte where he served as 
assistant cashier and cashier under Capt. 
Tom Franklin, who was at that. time 
the general agent. Upon the death of 
Capt. Franklin in 1926, Mr. Brooks was 
appointed manager. He is a member 
of the committee of managers’ division 
National Association of Life Underwrit- 
— and Director of the Jefferson Stand- 
ard. 

At the present time he has eighty 
men under contract in his territory, 
which consists of 11 counties in North 
Carolina and the entire state of South 
Carolina. The new business quota for 
April, accepted by the representatives, 
is $1,000,000. 


M. L. (“Bill”) Hutchings, assistant to 
Actuary J. D. Craig, and the oldest 
member in length of service in the Met- 
ropolitan’s actuarial department, retired 
April 1. He joined the company in 1893. 
One of the most popular men on the 
staff, he is also widely known to execu- 
tives, especially actuaries of other com- 
panies. He always has taken a keen 
interest in home office organizations and 





is the only active member of the original 


ey 


Metropolitan glee club founded 40 yea, 
ago, and the only surviving member 
the original company cooperative buying 
association. Last week he was guest ¢ 
honor at a luncheon given by the con. 
pany’s Veterans’ Association, those hay. 
ing a service record of 20 years or mor, 
in which he has long taken an acti, 
part. He was honored with a receptio, 
by the company and next month Mr 
Craig will give a party in Mr. Hutchiny 
honor at the Ridgewood (N. J.) Coup. 
try Club. 


A. A. Drew, Chicago general agent ¢ 
the Mutual Benefit, who has been q 
vacation with Mrs. Drew for sever 


week in Florida, pending much time x 
St. Augustine, plans to return to his/) 
desk the second week in April. s 


Miss Helen Hosmer Hutchison, wh) 
since 1924 has been on the editorial staf) 
of the Metropolitan’s field publications | 
and its) 
predecessor, “Tower Talks,” has resigned | 
and will be married this spring in Eng. | 
land to Rolland J. Hamilton, president) 


“Metropolitan Underwriter,” 


American Radiator Company and a 
member of the New York bar. After 
the wedding they will spend four or five 
weeks traveling on the continent and 
will sail from Italy early in June for 
New York, where they will live. Before 
going to the Metropolitan, Miss Hutchi- 
son worked as a general reporter on the 
“Oregon Journal” of Portland. She is 
the daughter of the late Rev. Arthur L. 
Hutchison of Portland. Her mother 
lives in Tacoma, Wash. 


A. L. Sullenger, district agent of the 
State Life of Indiana at Eureka, Cal, 
has completed 500 weeks of consecutive 
“app-a-week” production. 









E. B. Raub, president Indianapolis 
Life, accompanied by Mrs. Raub, and 7 


A. H. Kahler, superintendent of agents, 
visited the agencies at San Antonio, Fort 


Worth, Dallas, Wharton and Houston — 


Mr. and Mrs. Raub are spending a week 
at Galveston boating and’ fishing. 


Dr. Henryk Gruber, president of Po- 
land’s largest banking house, the State 
Postal Savings Bank, and who is head 
of the Polish Institute for Collaboration 


go OE SERY 


With Foreign Countries, arrived in New > 


York this week. He will make a special 
study of security and banking legisla 
tion. He organized the state bureau of 
insurance control, created the present 
system of Polish insurance regulations 


and is considered the leading insurance | 


authority in that country. 


PMS Tre saa 


defies coin 


A. H. Hoffman, president of the Yeo | 


men Mutual Life of Des Moines, was 
honored by the agents in March and 
the field force paid him handsome trib- 
ute by the production of new business. 
March 16 was the natal day and that 
marked the highest record of produc- 
tion in the company’s history. Mr. 
Hoffman has been with the Yeomen 
Mutual Life for 30 years. 


J. C. Bristow, general agent in Rich- 
mond of the Home Life of New York, 
is back from a trip to Havana to visit 
the home office of the Cuba, Life, of 
which he is vice-president. He reports 
that the company, which does am indus- 


Se A SPT ion poe et amccryae ENO 


trial business, is making good strides | 
despite the prolongation of the depres- | 


sion and recurrent revolutions, in that 
country. C. M. Ortega, president of 
the Cuba Life, organized ita -year 
or so before the depression started. He 


spends part of his time in Richmond | 


each year and part in Havana. 


mrs 


G. A. Larsen of Rockford, Ill., district j 


agent of the Bankers Life of Iowa, has 
a hobby, being a taxidermist. Several 


of his mounted specimens were displayed 


recently in a Rockford store. Two golden 
eagles were in the display. One of the 
most interesting of the portrayals of wild 





life was the combined mount of a cock 
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nt fighting off a weasel from a 
wounded hen pheasant. There are a 
number of other fowl and animals that 
have been mounted by Mr. Larsen. 


. T. Gallagher, superintendent of 
claims Northwestern Mutual Life, has 
been elected president of the Milwaukee 
alumni of the Haresfoot Club of the 
University of Wisconsin, student the- 
atrical group, which gives an annual 
production in Madison, Milwaukee and 
other large cities of Wisconsin each 


spring. 


pheasa 


Gustave Harthun, assistant director of 
agencies of the Wisconsin National Life, 
Oshkosh, Wis., has been elected secre- 
tary-treasurer of the Fox River Valley 
Shrine Club, with headquarters in Osh- 
kosh and a membership also in Fond du 
Lac and other nearby communities. 

Buffalo agents of the Prudential 
gave a luncheon honoring Marcus R. 
Mabee, who has been appointed man- 
ager of the Prudential’s new district of- 





fice in Albany. Mr. Mabee, during his 
ten years of service with the Prudential 
in Niagara Falls and Buffalo has been 
active in insurance circles having served 
as a director and treasurer of the Buffalo 
Life Underwriters, Inc. 


Dr. W. E. Magruder of Baltimore, a 
student of life and accident claims and 
author of “Claims Arising from Results 
of Bodily Injuries,” died suddenly in 
Miami while on a southern tour with 
Mrs. Magruder. He was 62 years of 
age. He used to attend the meetings 
of the old Detroit Conference and of 
life and accident claim organizations. 


Vice-President R. E. Irish of the 
Union Mutual Life of Maine is on a trip 
to the Pacific Coast. On his way he is 
conducting agency meetings at Syracuse, 
Buffalo, Cleveland, Chicago, St. Louis, 
Kansas City, Denver and San Francisco. 
The Union Mutual has enjoyed a 30 
percent increase in paid for business for 


March over the same month last year. |. 


There has been a 52 percent increase for 
the first three months. 








NEWS OF THE COMPANIES 














NYNL Steps UP 
toil Second Half-Couitiry 


1934 WAS A YEAR OF GAIN IN EVERY RESPECT 


























Close in on the Indicted 
Republic Mutual Officials 


DENVER, April 4—John Chambers 
of the local office of the Provident Mu- 
tual has been appointed permanent re- 
ceiver of the Republic Mutual. He suc- 
ceeds E. J. Brown, who was appointed 
temporary receiver several weeks ago 
upon application of Commissioner Coch- 
rane. Several former officers of the Re- 
public Mutual are under indictment. 
E. A. Patrucco has filed motions to 
quash two indictments against him. 
H. H. Marshall, who failed to surrender 
after being indicted, is reported to have 
been taken into custody at Los Angeles. 

In the state investigation of Colorado 
insurance affairs, the senate approved 
the report of the special investigating 
committee accusing Cochrane of negli- 
gence. The report recommended the 
state civil service commission take im- 
mediate action. 





Trinity Has Running Mate 


DALLAS, TEX., April 4.—The Trin- 
ity Bond Investment Corporation, which 
owns the Trinity Life, has purchased the 
control of the Commercial Standard ot 
Dallas, which writes fire and casualty 
business. President A. Morgan Duke of 
the Investment corporation and the 
Trinity Life will also head the Commer- 
cial Standard. Offices will be moved to 
the Trinity Life building in Fort Worth. 
The Trinity Life has had a rapid growth 
under President Duke’s management 
Since it wrote its first policy in 1932. At 
the end of 1934 it had $17,189,000 insur- 
ance in force, $8,000,000 of which was 
acquired when it reinsured the Harvester 
Life last fall. In the past five months 
the Trinity Life has written an average 
of $1,020,000 per month and in March, 
1935, wrote $1,263,000 in honor of Presi- 
cent Duke’s birthday. The Commercial 
Standard is licensed in 17 states, while 
the Trinity Life has been operating in 
Texas only. 


H. P. Smith Succeeds Lindquist 


ST. PAUL, April 4—A bill in the 
Minnesota legislature limiting to $1,000 
the amount benefit associations may pay 
on death is expected to improve the po- 
sition of such associations, according to 
Harold P. Smith, president of the Pio- 
neer Mutual Life. 

This company, an assessment benefit 
association, was organized about a year 
ago by Gustaf Lindquist, former insur- 
ance commissioner, whose connection 
with the company terminated last De- 
cember when he became president of the 
Abraham Lincoln Life. Mr. Smith suc- 
ceeded him as president. C. E. Elm- 
quist, a leading St. Paul attorney, is 








vice-president and treasurer, and his son 
Carl V. Elmquist, also an attorney, 1S 
secretary. , 

The Pioneer Mutual Life maintains 
offices in the Globe building. Some 
months ago it took over the Gopher 
State Life Association, also an assess- 
ment benefit association, of Rochester, 
Minn. 


Seek 40%, Gain in 40th Year 


The Security Mutual Life of Nebraska 
under the leadership of its new president, 
Byron Stephenson, is organizing for a 
continuous drive for the remainder of the 
year, which will be its 40th anniversary. 
While January showed a loss, February 
was comfortably ahead of last year, and 
March production was good. The com- 
pany has set a 40 percent increase as its 
goal for the year. 


Takes Over Disputed Land 


The Federal Union Life of Cincinnati 
has taken over the Willard marshland 
properties near Norwalk, O., from the 
Ohio Farms Company, through fore- 
closure. The company paid $164,000 for 
3,800 acres in the foreclosure action. 
This is the property about which there 
has been some discussion in connection 
with the recent troubles of the Federal 
Union. The company had a large mort- 
gage on the property and had also ad- 
vanced considerable money for the op- 
eration of the property as farms. 


Refinancing Is Proposed 

Stockholders of the Pioneer Pyramid 
Life of Charlotte, N. C., have been sum- 
moned to a special meeting April 8 to 
vote on proposals for refinancing and for 
changing the name of the concern to the 
Pyramid Life. 

The plan contemplates that $50,000 of 
preferred stock be sold at par or $2.50 
per share, to the RFC; that the par 
value of the outstanding common stock 
be reduced from $5 to $2.50; that an ad- 
ditional 41,932 shares of new common 
stock be offered to the public and pres- 
ent stockholders. 

Reduction in the par value of the com- 
mon stock will result in the transfer of 
about $104,000 to surplus. If the setup 
is approved the authorized capital stock 
will consist of $50,000 preferred and 
$950,000 common. 


Appraisers File Report 


An appraisal of real estate and mort- 
gages of the defunct State Life of IlIli- 
nois has been filed with the court. The 
mortgages are appraised at $75,923. At 
the time of the receivership the company 
had $9,565 cash. Those two items con- 
stitute about all the assets. ‘The apprais- 
ers gave no value to the home office 
building at 165 East Ontario street. They 
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value the property at $84,293 but a $130,- 
000 first mortgage is being foreclosed. 
Neither do they give any value to a 
former home office property at 3221 
West Washington boulevard. It is ap- 
praised at $10,000 but there is a defici- 
ency judgment against the company on 
account of this property of $10,000. 

The business of the State Life was 
reinsured by the Old Republic Credit 
Life. 


Old Line Reduces Lapses 


The Old, Line Life of Milwaukee re- 
ports a decrease of more than 50 per- 
cent in lapses in 1934. Surrenders de- 
creased 31.2 percent and repayments of 
policy loans increased 98.5 percent. 


Launch Twin Republics Life 

Organization of the Twin Republics 
Life as an old line legal reserve mutual 
is being completed at Laredo, Tex., by 











E. H. Banta, who will be general man- 
ager. He was formerly executive vice- 
president of the Republic Life of Dal- 
las, was one of the organizers of the 
Rio Grande National Life of Texas and 
an organizer and vice-president of the 
Crockett Life of San Antonio. 


Biggest Ordinary Week 

The Boston Mutual Life wrote $781,- 
000 ordinary life in the six days March 
18-23, President H. O. Edgerton’s 
birthday week. This is the record or- 
dinary week in the history of the com- 
pany. A gain of more than $700,000 
in industrial is also a part of the March 
record. 





Life Company Notes 
Summerfield Roberts and C. S. Hamil- 
ton, both of Dallas, have been added to 
the board of the Great National Life. 
Glen Walker and W. P. Bomar of Fort 
Worth have been elected directors of the 
State Reserve Life of Fort Worth. 
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Drawn in 1866 for Harper’s Weekly by Theodore Davis, a passenger on stage surprised by Indians 


Keeping Pace With 


The American Temperament 


When the Connecticut General was founded in 1865, Cali- 
fornia was seventeen days beyond Atchison, Kansas, the 


outpost of the eastern railway system and starting point of 
the Overland Mail Coach Line. 


Life insurance was then an inexperienced institution operat- 
ing only in restricted areas. During the intervening seven 
decades in the hands of: companies such as the Connecticut 
General, it has kept pace with the venturesome American 
temperament whose need for a balance has forced its tremen- 


dous growth. 


It has triumphed over epidemics, wars and panics and has 
become the chief financial bulwark of a people for whom the 
right to life, liberty and the pursuit of happiness includes the 


right to take chances. 


If you must have color and variety in your life, if you cannot 
resist a chance to get ahead in the world, use life insurance 
to guarantee your minimum financial requirements and be 
free to make the most of whatever opportunity presents 


itself. 


Few know how much security they can command until they 
To learn how Connecticut General 
agents work consult our book, “How to Build Up a Guar- 
anteed Income for You and Your Family,” 


obtain expert advice. 


our local offices. 


Connecticut General 


Life Insurance Company 
Hartford, Conn. : 





obtainable at 











AMONG COMPANY MEN 











Becomes a Company Official 


L. C. Carroll Is Elected Vice-President 
and Secretary of the Northwestern 
Union Life 








LC. Carroll, . sectetaty’ of’ ‘the 
Ottawa, Ill., Chamber of Commerce for 
15 years, has resigned to become vice- 
president and secretary of the North- 
western Union Life of his city. Before 
going to Ottawa Mr. Carroll was in the 
operating department of the Burlington 
railroad. He organized and was vice- 
president of the Hillsdale, IIl., State 
Bank, later becoming secretary of a fra- 
ternal, 


Known as Capable Executive 


He is regarded as one of the most 
capable commercial executives in the 
chamber of commerce field. He is a past 
president of the Illinois Commercial Sec- 
retaries Association. The Northwestern 
Union Life was organized 12 years ago 
and has gotten on solid ground. Judge 
Harry Reck of Mendota is president; J. 
B. McManus of LaSalle, vice-president; 
Signor Goodman of Ottawa, treasurer. 
Roy Sheckleton, formerly of Ottawa, has 
resigned as a director in favor of Mr. 
Carroll. Under the active management 
of Mr. Carroll it is expected that the 
company will go forward with renewed 
energy. 


To Develop Cost Research 


J. P. McDonald of the auditing di- 
vision at the home office of the North- 








——s 


western Mutual Life has been trap. 
ferred to the agency department 1 
formulate a plan whereby research ay 
analysis of costs in general and distrig 
agencies can be developed. He audit | 
most of the company’s agencies during | 
his ten years’ connection with the hom) 
office. 



























Bache Heads Service Division |) For 
H. K. Bache, Jr., has been appointe — 
manager of the policyholders servic | oS w 
division of the Atlantic Life. He joine he ste 
the company in 1927 in the agency de. pn 
partment and was later transferred ty or 
the treasury department, where he} Poril 
handled responsible work in connectioy nate 
with mortgage loans. He is a grad.) ae 
uate of Virginia Polytechnic Institute, 7 
Visit Louisiana, Texas e = 
Dr. J. O. Segura, vice-president and : gene! 
agency director, and Babbitt, P™ Life 
vice-president and actuary of the Lamar i takin 
Life, are visiting agencies in Louisiana} ties ; 
and Texas. Vice-president Babbitt is F Jerse 
discussing the new rate book and the ) ® sente 
16 new policies recently issued. Lamar @ 119 


Life men are honoring Mr. Babbitt by 
April production. 5 


Worley Harr Is Advanced 


Worley Harr, assistant agency man- | 
ager of the Shenandoah Life, has been 
appointed agency manager. He ha 
been with the company about six years, 


Order your Little Gem_ and 7 
Manual Digest now! 420 E. Fourth &t, 
Cincinnati. 








LIFE AGENCY CHANGES 





Nordberg Made General Agent 


Yeomen Mutual Kansas City, Mo., Spe- 
cial Agent Promoted and Trans- 
ferred to Kansas City, Kan. 





A. D. Nordberg, for the past 18 
months special agent in Kansas City, 
Mo., for the 
Yeomen Mutual 
Life of Des 
Moines, has 
been appointed 
general agent 
in charge of its 
Kansas City, 
Kan., branch. 

Five years 
ago Mr. Nord- 
berg was an 
agent of the 
company in the 
Kansas City, 





Mo., officee A 
year later he 
‘was made su- 


pervisor and 
later district su- 
pervisor. For 
the past year he has served as special 
agent in the same branch under T. D. 
Van Osdell, agency manager. He has 
always been one of the leading pro- 
ducers of the Yeomen Mutual. 


A. D. NORDBERG 





Head Named at Des Moines 
by Farmers & Bankers Life 


H. Thomas Head has been appointed 
general agent at Des Moines by the 
Farmers & Bankers Life. He was for- 
merly with the Western & Southern 
Life for 16 years, serving as superin- 
tendent and director of agencies. Prior 
to going with the Western & Southern 
Life he organized the Public Savings of 














Indianapolis, of which he was president 





for nine years until it was purchased 


by the Western & Southern. Mr. Head 
will be located at 402 Capitol Theater 
building. 


Tidwell with State Mutual 


W. A. Tidwell, who resigned recently 
as agency supervisor at the head office 
of the Indianapolis Life, has joined the 
R. M. Halgren agency of the State Mu- 
tual Life in Indianapolis, as supervisor. 
Mr. Tidwell for many years was in the | 
mortgage loan department of the In- | - 
dianapolis Life and more recently had 
been connected with the agency depatt- 
ment. 








Rice Cincinnati Manager 

Stafford L. Rice has been appointed 
general agent of the Pan-American Life 
in Cincinnati, succeeding George §5 
Fox, who resigned recently. 

Mr. Rice has been with the Cincin- 
nati agency for several years and made 
a fine record as a personal producer. 








a 
Named by Great American 
P. S. Curlee, a successful producer of | 7 
the Lamar Life, has been appointed dis- [9 - 
trict manager for the Great American |~ 


Life at Mathis, Tex. j ] 

Harold Smith, who has been in local | 
agency work, and Donald Grimes, who 
has been with the Reliable Life & Acct 
dent, have been appointed district man- 
agers at San Marcos, Tex. 

Paul Knopp, who has represented the 
Great American Life at Fredericksburg, 
Tex., has been transferred to Victoria, 
Tex., as district manager. 


C. Howard White Promoted 


Manager C. Howard White of the 
Hickory agency of the Imperial Life 
of Asheville, N. C., has been appointed 
manager of the High Point, N. C, 
agency, its largest agency. He suc- 
ceeds the late C. R. Lanier. He started 
as an agent at Asheville, Sept. 12, 1928. 
He worked also at Hyde Park and has 
an outstanding record. He left the Im- 








2 
© 


ey ae ae 




























een trans. | 
partment to 
Search anj 
ANC distrie, 
2€ audited | 
Cles during F 
2 the hon a 
ye 


Vision 
- appointed F 
TS Service 

e Joined s 
gency de. Fy 
Sferred ty 
where he 
connection 
$4 grad. 
Institute 


Se 


Ste ees 


AS 
ident and 
Babbitt, 
he Lamar 
Louisiana 
abbitt js 
and the 
- Lamar 
abbitt by 





3 
Ra 
= 
% 
2% 
4 
.s 
Be 
= 
& 





RRS RRR Eau. 

















April 5, 1935 


LIFE INSURANCE EDITION 


15 








nerial Life for a while and went with 
the Occidental Life but returned, tak- 
up at High Point, He was ap- 
d superintendent of the Asheville 
d then was appointed man- 
newly created Wilson 


ing it 
pointe 
agency an 
ager of the 

agency in 1931. 


Pullen Is Toledo Manager 





© The Ohio State Life has appointed J. 


E. Pullen manager of its Toledo branch 
office, succeeding J. A. McAfee, who is 
retiring after having served as Toledo 
branch manager 26 years. 

For several years Mr. Pullen was 
Kansas City general agent of the Bank- 
ers Reserve Life of Nebraska. Later 
he was appointed supervisor for the 
western division, continuing in that ca- 
pacity after the purchase of the com- 
pany by the Ohio National Life. In 
April, 1934, Mr. Pullen resigned as su- 
pervisor to open a general agency in 
Kansas City. 


Schwartz with Midland Mutual 


A. L. Schwartz has been appointed 
general agent of the Midland Mutual 
Life of Columbus, O., in Philadelphia, 
taking charge of the surrounding coun- 
ties in Pennsylvania and southern New 
Jersey. For several years he has repre- 
sented the Prudential. His offices are 
119 South Fourth street. 


T. F. McGowan Is Promoted 


The promotion of T. F. McGowan, 
former district agent, to general agent at 
Aurora, Ill, has been announced. He 
has produced an application a week for 
498 consecutive weeks. He is among the 
company’s leaders in this respect. He 
has served the Lincoln National as dis- 





| trict agent for the past seven years. 


Seale Los Angeles Manager 


The Northern Life of Seattle has ap- 
pointed H. O. Seale, Jr., Los Angeles 


| manager, succeeding H. H. Hoyt, re- 


cently appointed California state man- 
ager of the New World Life. Mr. Seale 
joined the Northern Life in 1926 as a 
part-time agent at Eugene, Ore. He has 


i served as branch manager at Oakland, 
* Cal, Oregon field as state supervisor 


and state supervisor for California. 





Jensen with Great Northern 


J. E. Jensen of Ottawa, Ill., who was 
president of the Northwestern Union 
Life of that city until the last annual 
meeting, has become state supervisor 
of the Great Western of Des Moines, 
making his headquarters at 636 Guthrie 
street, Ottawa. 





Bolton-Green Agency 


J. C. Bolton, Sioux City, Ia., has 
formed a partnership with Carl Green, 
formerly. of Davenport, in the life insur- 
ance business in Sioux City. The agency 
will be known as the Bolton-Green 
Agency, representing the Guaranty Life 
of Davenport. Offices are in the Bad- 
gerow building. Mr. Green spent many 









years in the home office of the company 
in Davenport. 





A. T. Ortale 


A. T. Ortale has been named general 
agent of the United Mutual Life of In- 
dianapolis in Des Moines. He will have 
charge of 84 counties in Iowa. He has 
been with the Mutual Life of New York 
for three years and previously was with 
the Great Western. 





Chase with New England Mutual 


H. S. Chase, formerly agent for the 
Northwestern Mutual at Lexington, 
and later district agent at Knoxville, 
leaves to become agency supervisor of 
the New England Mutual for Kentucky 
and 22 counties in Indiana. 





Beach Manager at Austin 


B. F. Beach has been appointed 
branch manager of the Acacia Mutual 
Life at Austin, Tex. 


S. M. Patton 


S. M. Patton has been appointed gen- 
eral agent of the Old Line Life of Mil- 
waukee at Springfield, Ill. 








Life Agency Notes 








Campbell Green has been named super- 
visor of the Southwestern Life of Dallas, 
in charge of its city agency. 

Cc. J. Muilenberg of Newton, Ia., has 
been appointed divisional manager of 
the Mutual Life of New York. 

Cc. G. C. Daly has been named general 
agent of the building & Loan Life of 
Wheeling, W. Va. in Newark with 
offices in the National Newark & Essex 
building. 

J. L. Chapman, former insurance com- 
missioner of Texas, has joined the Ricks 
Strong agency of the General American 
Life at Dallas as field supervisor. 

New and larger quarters at 1710 Home 
Savings Bank building are being taken 
by W. C. Murden, manager in Albany, 
N. Y., for the Union Mutual Life of 
Maine. 

The American Underwriters Agency, 
Columbus, O., has been incorporated by 
Cc. E. Turner, P. A. Harlanmert and G. W. 
Wise. It will work in connection with 
the American Citizens Life. 

L. B. Fink has been appointed unit 
manager in Kansas City for the A. 
Embry agency of the Equitable of New 
York. He succeeds John Stocking, who 
returns to personal production by choice. 

W. H. McNaughton has been appointed 
Los Angeles general agent for the Alli- 
ance Mutual Life Association of Santa 
Ana, Cal. He formerly represented the 
Prudential, Bankers Life and West Coast 
Life. 

D. J. Greenwald of the Greenwald 
Agency of St. Paul states that he has 
not joined the Travelers organization. 
The Greenwald Agency is operating as 
an independent agency, entirely separate 
from the Travelers branch at St. Paul. 
However, it will feature the Travelers 





in a number of lines. 








PACIFIC COAST AND MOUNTAIN 





Biggest Mutual Benefit on 
Coast Now in Bankruptcy 


. LOS ANGELES, April 4—The Pol- 
icy Holders Life of Los Angeles, said 
to be the largest mutual benefit associa- 
tion in California, has gone into bank- 
ruptcy. Commissioner Mitchell of Cali- 
fornia is liquidator. The association 
was found on examination to have 
about 200 unpaid death claims, aggre- 
gating approximately $400,000. Some 
months ago the department ordered an 
cacetnne in the number of assessments 
evied from six to 12 per annum, but 
No satisfactory reduction of claim lia- 
ility resulted, 

he association’s membership list 
bes found to be the only asset avail- 

€ to provide funds for claim pay- 








ments, and Commissioner Mitchell en- 
tered into a contract by which the Oc- 
cidental Life was given access to the 
membership list for the purpose of re- 
writing the insurance. The money paid 
the liquidator by the Occidental Life 
will be considered assets of the asso- 
ciation. 

Restraining orders have been secured 
against Commissioner Mitchell of Cali- 
fornia by eight mutual benefit associa- 
tions, following his order that all such 
organizations operating in the state 
must change their by-laws, policy forms 
and other methods of doing business to 
conform to a ruling of the attorney 
general’s office. 


Butterbaugh Put in Charge 





Agency Manager S. Schulte of the 
Bankers Life of Iowa has been granted 








BROWN: PHOTQ FOR NORTH 
: # 


Grand Canyon and Great Fall of the Yellowstone 


Yellowstone National Park 
—‘‘The Grandest Array of Spectacles I Ever Beheld”’ 


Wruar is the greatest sight in Yellowstone,” 
was asked of an Iowa traveler, back from 
America’s Wonderland. To which he replied: 
“I cannot say, for it is the grandest array of 
spectacles I ever beheld.” 


Be sure to include Yellowstone in your western 
vacation trip this summer. Land of geysers, 
rainbow-colored terraces, boiling pools, wild 
animals, mountains, lakes, rivers, waterfalls, 
Gardiner Gateway, Cody Road, the incompa- 
rable Grand Canyon—Magic Yellowstone is 
truly a thrilling vacation land. 


To the Insurance Commissioners’ 
Convention in Seattle, July 9-10-11 
Go by Train in Air-Conditioned Comfort 


Join a Special Party of insurance officials 
en route to Seattle, touring Yellowstone at 
about one-third the regular ticket cost. Ask 
about our ‘Commissioners’ Party.” 











esses eas E. E. Nelson, 759 Northern Pacific Ry. s95ssaaen8 
ai St. Paul, Minn. a 
: : 
~. Send me information about the ‘Commissioners’ Party” . 
s trip in Yellowstone next July. g 
' 2 
a ‘ 
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THE NATIONAL UNDERWRITER 
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a year’s leave of absence. 









during Mr. Schulte’s absence. 





9% MORE... 


EY 1934 with all its economic flurries, dealt 
fey us a neat gain in new business written... 
29% over 1933. Another vote of confidence in 
the principles of conservatism and SAFETY which 
Provident Life has steadily pursued. 


Columbus, Ohio. 


uary, 1931. 


Kittrell Denied Liberty 















With assets constantly on the increase—with a 
capital and contingency reserve now exceeding 
$810,000 as extra security for policyholders, 
Provident Life typifies the sound insurance struc- 


to defraud. 





Spirit of Action in West-Coast 






ture on which progressive agents may build their 






way to certain success. If a Provident connec- 


ing a six weeks’ period ending March 
30. The spirit of action is a direct re- 
sult of the “Tog Up for Yellowstone” 
campaign, plus very definite plans on the 
part of the following general agents to 


tion holds interest for you, write us! 


















He is in 
charge of southern California. Assistant 
Superintendent of Agencies J. G. But- 
terbaugh went to Los’ Angeles April 
1, to take charge of the agency — 

Fr. 
Schulte has been in bad health and will 
now give his entire attention to recuper- 
ating. Before going to the home office 
in 1932, Mr. Butterbaugh spent 18 years 
in the field as a salesman in the Indiana 
agency and a year as agency manager at 
He was appointed as- 
sistant superintendent of agencies in Jan- 


DENVER, April 4—Under a new 
criminal law J. D. Kittrell, former head 
of the defunct Paramount Life, was this 
week denied application to obtain his 
liberty on bond while his appeal is pend- 
ing. He was recently convicted in the 
United States district court here on 
charges of income tax evasion, and is 
also under indictment for using the mails 


Eight west-coast agencies of the Cen- 
tral Life of Iowa contested with each 
other for supremacy in production dur- 














step-up production: L. J. Banks, W.y 
Doyle, W. C. Irwin, J. E. Ferguson 
B. Williams, A. B. Olson, P. E. Kl 
hohn and I. L. Riggs. 

These agencies are located in the, 
cific section, comprising Washingt, 
Oregon and California, the territe, 
which showed more of a gain in sales j 
ordinary life insurance during Febryg, 
as compared with February, 1934, thy 
any other part of the country. 


Hold Cow Punchers Contest 


The W. T. Shepard agency of ty 
Lincoln National Life in Los Angele 
held what was termed a cow punchey 
contest Feb. 4-March 16. The fep 
force was divided into three groy, 
men who had been with the agency fy 
years or more being termed top hank i 












































those with two to five as buckarogf a Thr 
while those with the agency less thy mLife 
two years were in the tenderfoot clay fmtion © 

The tenderfoot outfit was the onk) mbe wo 
group that exceeded its quota, with ;)amto be 


record of 104.7 percent. near 
those 
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are. 
ship, 
atten¢ 

The 
meeti! 
What 
other 
tend, 
searcl 
short 













Thompson Forum Speaker 


At the luncheon-meeting of the Lith 
Insurance Forum of Los Angelgf 
Peter Thompson, group supervisor fo} 
the A. A. Dewar agency, Equitable Lith 
of New York, and past president of 
the Arizona Association of Life Unde.) 
writers, spoke on “The Economic & 
curity Proposal now before . Congres 
and its Effect on Selling Income Insy- 
ance.” 
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Bismarck, North Dakota 


Meeting Held in California 


Mutual Benefit Health & Accident and 
United Life Agents in Regional 
Convention 


























The regional meeting of the Mutual 
Benefit Health & Accident and the 
United Benefit Life of Omaha was held 
at Del Monte, Cal., 75 being in attend- 
ance. There were 23 managers on 
hand, 14 of whom make up the ad- 
visory board of the two companies. E. 
S. Hall of Los Angeles, manager for 
southern California, is chairman of the 
advisory board. ‘There were present 
from the home office President C. C. 
Criss, Vice-president Sam C. Carroll; 
C. E. Forbes, assistant to the president; 
D. M. Brovan, superintendent of agents 
life department; Ray Hawkins, chief 
underwriter health and accident depart- 
ment. John J. King of New York 
City, president of the Hooper-Holmes 
Bureau, was a guest. 


Pension Plan Proposed 


The advisory board held a meeting 
a day before the convention. It was 
proposed that a pension plan for all 
employes including agents be adopted. 
This was presented to the home office 
people and they have accepted it. The 
details will be worked out in due sea- 


son, 

H. K. Coffey, of Portland, Ore., man- 
ager of the Pacific Northwest depart- 
ment, presided at the first convention 
session. The first day was devoted to 
life insurance, the speakers being Super- 
intendent of Agents D. M. Brovan; E. 
B. Brink, Detroit manager; John Mc- 
Gurk, Indiana manager, and Frank 
Stevens, New Jersey manager. 

The next day the meeting was ad- 
dressed by Ray Hawkins, who dis- 
cussed the handling of claims. Another 
speaker was L. H. Griffith, leading 
agent at Spokane. Frank W. Bland 
of San Francisco, Pacific Coast man- 
ager of THE NATIONAL UNDERWRITER, 
gave a talk on organized sales work. 

Mr. McGurk presided at the banquet 
and President Criss was the speaker. 
The next regional meeting will be held 
at Atlantic City, Sept. 4-7. 















ANHATTAN LIFE 
INSURANCE COMPANY 








654 Madison Avenue at 60th Street 
NEW YORK CITY 
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Thomas E, Lovejoy, President 
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Salary Savings 








Order your Little Gem and Unique 
Manual Digest now! 420 E. Fourth St., 
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Conduct Regional Meeting: : 


North American Life Officials Speak at} 


















Gatherings in East and pd 
Middle West Lake 

> fied 

>} head 

The North American Life of Chicago [7% day 


is conducting a series of regional meet} 3 
ings, the first of which was held in New- 
ark a few days ago. Vice-president Paul 
McNamara and C. G. Ashbrook, super: 
intendent of agencies, spoke at the 
meeting, which was attended by repre: 
sentatives of the eastern agencies. A 
second meeting was held in St. Lous 
April 3, at which Mr. Ashbrook spoke, 
and a third is scheduled to be held a PF 
Peoria, Ill, April 12, at which both of F 
ficials will be speakers. & 

The theme of their message to the F 
field is double-barreled, being a combi | 
nation of a history of the North Amer: |” 
ican and value of intangible assets a | 
well as tangibles, and also presentation |” 
of a detailed time control method. The | 
latter calls for 30 new contacts weekly, | 
two closing interviews daily and two |” 
paid cases a week. oo 

The officers reported 80 percent i | 
crease in business for the first quartet 
this year over the same period last yeat. | 
The March increase was approximately | § 
100 percent. A stag fishing convention | 
trip for which a qualification campaig? | ~ 
is being conducted, caused 92 agents to |— 
produce over $600,000 in two weeks, tt | 
was reported. 





Plan 50th Year Convention : 


President Arnold of Northwestern Ne : 
tional Announces Date for « 
Southern Cruise in 1936 



















Northwestern National Life agents | 
will celebrate the company’s 50th ann | 
versary Sept. 15 by a production campaigt | 
just started, to be wound up in March © 
1936, by a cruise of a week or more t0 
the West Indies and Caribbean Sea. A 
Second Half Century Convention Wi © 
be held aboard ship, President O. J. 7 
Arnold announced in his appeal, 1 
agents for steady, sustained production. 
Tentative plans call for the conven 
tion party to sail from New York about 























Cincinnati. 


March 1, 1936, probably to touch 
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of interest in Nassau, Bahama 
Port au Prince, Haiti, Kingston, 
nd other places. Business and 
| sessions will be held on 
special contest is being run 
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Sit the Pele ee in which business written will 
ashing a iven triple production credit in con- 





iy, ot points 

n in salesqiN cw men who join this year will be 
ora riven opportunity to qualify for the orth 
oo. » thay ention on a basis commensurate wit 


length of service. 






























Contest 2 
ef. i encies’ Contest 

ney of gp mAetna Life Ag 
Os An . ji 4 
V outa hree Offices in Midwest Campaign 
The fei with Three-day Outing Offered 
Ce groups as Reward 
pong five 

top hand: i ‘ 

hock Three general agencies of the Aetna 
"less thafmmLife are waging a two-month produc- 
rfoot clay flmtion campaign in March and April, to 
; the onsf abe wound up at a tri-state spring frolic 


o be held at Turkey Run state park 
near Marshall, Ind. The agencies are 
Withose of R. S. Edwards, Chicago, Her- 
Woert Florer of Grand Rapids and Paul 
Simpson of Indianapolis. The agencies 
are vying with each other for leader- 


ship, setting individual quotas for the 
attendance of agents. 










Tvisor for he 










table Lith The tentative date for the three-day 
‘sident off meeting has been set May 16-19. S. T. 
fe Under "8Whatley, agency vice-president, and 
Omnis ie other home office officials plan to at- 
Congress tend, as will Paul Speicher of the “Re- 
me Insu- Fe earch & Review.” There will be two 





short business sessions at which these 
men and representatives of the three 
agencies will give talks. 























NS F Convention Cruise Plans 
; of Lincoln National Life 
eetings 
The Lincoln National Life will hold 
Speak af its 30th anniversary convention this 
d year in the way of a cruise on the Great 





|} Lakes, starting June 25. Those quali- 
"J fied for the convention will go to the 





: Whead office in Fort Wayne for a one- 
Chicago @ day meeting. The company has char- 


jal meet PF tered the “Noronic,” the largest steam- 








in New-B ship on the lakes. Every five years all 
ent Paulf = Lincoln National qualified agents at- 
, Super’) tend a special week convention. The 
at thf? party will go to Georgian Bay and 
y repre 9 from there to Mackinac Island. The 
cies, AB ® boat will make a short cruise in Lake 
. Louis 8% Superior. 

< spoke, F 

be i i Fort Dodge Agency Activity 


Members of the Fort Dodge agency of 
to the [9% the Central Life of Iowa under the lead- 
combi: | ership of General: Agent L. L. Mackey 
Amer: i held a convention in Fort Dodge, Fe. 

: 

: 

£ 

x 


MSY 


sets as Agents’ wives were urged to attend and 
ntation made welcome at all sessions. 

d. The The climax of the meeting was in the 
weekly, unfoldment of unique plans for their 


March project—“Apps for Smith’—ded- 
icating all production during March in 
@ honor of David P. Smith, “grand old 
quarter | man” of the Fort Dodge agency. A zip- 
t year. | | per kit goes to the leading producer on 
mately | @ a quota basis and his wife will be in- 
ention | @ vited to Fort Dodge to select a new 
npaign | spring hat. 
nts to F John H. Leaver, vice president and 
eks, it |) superintendent of agents, Educational 
@ Director George T. Carlin, and Super- 
* visor Collin McCaslin represented the 
. & home office and appeared on the pro- 
ation | | gram. Fort Dodge placed second among 
all agencies in paid business for Febru- 
ary and the year to date. 
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Equitable of Iowa Coast Rally 


With more than 75 in attendance, a 
two-day regional conference of Cali- 
fornia representatives of the Equitable 
Life of Iowa was held at Del Monte, 
Cal. Company officials addressing the 
meeting included H. E. Aldrich, vice- 
President; P. C. Irwin, assistant ac- 
tuary; Ray Fuller, assistant superinten- 
dent of agencies, and E, E. Cooper, 
field supervisor. 

Mr. Aldrich, who has been with the 
company more than 41 years, reviewed 
the progress of the company in 1934 
with particular reference to its present 
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financial status. Mr. Irwin discussed 
changes in the company’s annuity rates. 
Mr. Fuller talked on “Prospecting and 
Writing Business.” 

Other regional meetings are scheduled 
for Olympia, Wash., April 5-6; Omaha, 
April 11-12; Chicago, April 15-16; 
French Lick, Ind., April 17-18; Cleve- 
land, April 22-23, and Atlantic City, 
April 26-27. 


Tell Advertising Plans 


A series of advertising announcement 
meetings in its larger eastern agencies 
has been completed by the Lincoln 
National. Explanations of the func- 
tions and values of advertising media 
to be used by the company in 1935 
were given field men. The meetings 
were conducted by J. F. Hunt, repre- 
sentative of the Maxon advertising 
agency. Superintendents of agencies 
and executives from the home office 
assisted at these gatherings which were 
held in Chicago, Milwaukee, Cleveland, 
Columbus, Canton, and Philadelphia. A 
western tour will soon be started. 





Meet in Cheyenne, Sioux City 

The Northwestern National held a 
meeting in Cheyenne, for its agents in 
Colorado and Wyoming, the speakers 
being W. F. Grantges, director of 
agencies, and his assistant, E. P. Balk- 
ema. C. R. Mason is general agent. 

Representatives of the Northwestern 
National from Iowa, Nebraska and 
South. Dakota met in Sioux City, Ia., 
with Phil Orchard, Sioux City man- 
ager, in charge. Speakers included J. 

Hale, actuary; Carl A. Peterson, 
supervisor of agencies; E. P. Balkema, 
agency instructor; W. T. Whitehead, 
field instructor, and W. F. Grantges, 
agency director. 


Silver Jubilee Meet 


The high light of the 1935 silver jubi- 
lee year of the Old Line Life of America 
will be an anniversary celebration in 
conjunction with a convention of agents 
at the home office in Milwaukee, July 
— according to John E. Reilly, presi- 

ent, 


Northwestern Meet July 22-24 


The Association of Agents of the 
Northwestern Mutual Life wil! hold its 
annual convention at the home office in 
Milwaukee July 22-24. Besides the gen- 
eral convention sessions, there will also 
be sectional meetings of agency super- 
visors, general agents, district agents, 
special and soliciting agents, and North- 
western C. L. U.’s. 











Old Line Green Bay Meeting 
Agents of the Old Line Life of Mil- 


waukee from six counties, met in Green 
Bay, Wis. Home office representatives 
attending included W. J. Moore, secre- 
tary; Paul Parker, agency director, and 
S. J. Devries, field supervisor. Plans 
for a business drive in observance of 
the company’s 25th anniversary year 
were discussed. 


American National Convention 


The annual convention of the indus- 
trial department of the American Na- 
tional will be held in Galveston July 17- 
19, with agents from more than 20 
states in attendance. 





Johnson Tulsa Manager 


The Fidelity Mutual has appointed M. 
P. Johnson as manager in Tulsa, Okla. 
He has been in the life insurance busi- 
ness since early in 1930, and since July, 
1931, has been manager of the Penn Mu- 
tual in. that city. : 

He has had considerable experience in 
sales work, having started with the Lig- 
gett & Myers Tobacco Company in 
1932 as salesman and in a few years 
was successively promoted to division 
sales manager and to assistant depart- 
mental sales manager in charge of seven 
states with twelve branch offices and 126 








AMERICAN 
CENTRAL 
LIFE 


INSURANCE 
COMPANY 


ESTABLISHED 1899 


INDIANAPOLIS, INDIANA 
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salesmen. He is a graduate of Alabama 
Polytechnic Institute. 


y Bankers National Life Insurance Com- 
e <~\ pany, the Company that reached the 
seventy million mark in seven years is 

organizing now for further expansion. 


NEW General Agents are NEEDED 


They should be in training will give its Special Contract 
now. To a limited number of for Prospective General Agents 
men who have certain qgualifi- and the kind of help and serv- 
cations, aspirations and pres- ice which makes success not 
ent limitations, the Company only possible but probable. 


THE QUALIFICATIONS:— 


Between 25 and 45 years of age. 
Not less than $100, of paid J aan production in 1934. 
Some evidence of organizing ability. 


THE ASPIRATIONS:— 


An ambition to build financial independence through the 
medium of a successful General Agency. 


THE PRESENT LIMITATIONS:— 


Lack of any opportunity in the next few years of a 
chance to show ability to be a General Agent for 
your p t ti 


If this describes you and you live in Western or Northern Pennsylvania, North or South 
Jersey, Maryiend. Delaware, Rhode Island or Western Massachusetts, it may pay you 
very well to write to 


Wm. J. Sieger, Vice President and Supt. of Agencies 


Bankers National Life Insurance Co. 
910 Bergen Ave., Jersey City, N. J. 
All communications will be held confidential. 
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Weekly A.&H. Company Data 
Industrial and Ordinary Life in 1934 
Shown, As Well As Acci- 
dent-Health 





Following are the statements of some 
70 companies writing industrial or 
weekly health and accident business, 
showing the amount of premiums writ- 
ten in that branch in 1934 and also where 
written the premiums for 1934 on 
straight industrial life and ordinary life, 
the latter figure being given beneath the 
company name. 

The attached figures were compiled 
by “The Industrial Salesman,” a Na- 
tional Underwriter publication, devoted 
exclusively to ideas and sales helps for 
the man on the debit. It is an inter- 
esting and attractive publication and 
covers not only such strictly industrial 
subjects such as debit management, but 
prospecting and sales methods for sell- 
ing ordinary as well. The “Industrial 
Salesman” has a large circulation 
among the debit field men. 

The April issue of “The Industrial 
Salesman” will have a complete sum- 
mary of the industrial company results 
for 1934, as well as many helpful sales 
articles. The subscription price of 





“The Industrial Salesman” is $1 a year. 

The table is interesting because it 
shows the large number of companies, al- 
though some of them comparatively 
small, writing industrial accident and 
health and it also shows the rapid ex- 
pansion of many of these companies into 
straight industrial life and also ordinary 
life. The total of the three forms rep- 
resents the total premiums collected in 
1934. ‘ 


Industrial 
Accident Industrial 
& Health Life 
Mite Tale; Pa icici. seis ch $ 120,220 $ 95,826 
Amer. Life & Acci., Ky. 290,495 539,017 
Ord. $29,023 
Amer. Life & Acci., Mo. 18,302 114,022 
Ord. $3,367 
Bank. Health & Life, Ga. 520,229 473,965 
Ord. $44,664 
Capital City Life, D. C.. 40,826 24,229 
Central Life, Fila....... 51,605 129,984 
Charter Mut. Ben., Pa.. 138,821  .....- 
Commonwealth Ben., Pa. SR Pre 
Continental Life, D. C.. 184,303 1,451,738 
Ord, $209,448 
Cosmopolitan Ind., Pa.. CO;709 woe 
Cosmopol. L. H.& A., Mo. 41,329 20,271 
Domes. Life & Acci., Ky. 49,625 188,478 
Durham Life, N. C...... 351,048 1,261,662 
Ord. $171,304 
Empire Life & Ac., Ind. 323,294 464,277 
Ord. $70,951 
Equitable Ben., Pa..... T4018" Soe oes 
Federal Life, D. C...... Maes.  entuse 
Fireside Mut. Aid., O... here 
First Natl. Life, La.... 434,669 ...... 
Gate City Life, N. C..... — ceevee 525,672 
Ord. $31,443 

















DICK HANLEY WITH WOODY 


Dick Hanley, formerly for several 
years coach of Northwestern University, 
has gone with W. V. Woody, agency 
manager of the Equitable Life of New 
York in Chicago, becoming not only an 
agent but a policyholder of the company. 
Mr. Hanley’s first act was to invest in 
a sizable contract. The two men in 
years past were rival football coaches 
in the Kansas conference, Dick Hanley 
coaching for Haskell Institute and Mr. 
Woody for Sterling College at Sterling, 
Kan. Mr. Hanley formerly was All- 
American quarterback at Washington 
State University. R. C. Nichols has been 
appointed assistant agency manager in 
the Woody office, taking a new unit. 
He has been an agent with Mr. Woody 
since last July and formerly for some 
years was connected with R. R. Don- 
nelly Company, directory publishers. 


* * * 
CHICAGO AGENCY TO MOVE 


The Williamson & Wellbeloved gen- 
eral agency of the Connecticut Mutual 
Life in Chicago, which for some years 
has been located in 222 West Adams 
street, is to move shortly before May 1 
to the Westminster building, 111 South 
Dearborn street, where it will occupy 
approximately one-half of the 15th 
floor, W. W. Williamson and Sidney 


a meeting of the 


At 
Club” of the L. J. Fohr Agency of the 


is in charge of social arrangements. 
Publicity is to be looked after by A. C. 


Elwood. 
* * * 


HAS 114 PERCENT INCREASE 


of New York showed approximately 114 
percent increase in business for the first 
quarter this year. The total paid bust 


G00, compared with $14,016,000 for the 
corresponding period last year. March 


Guardian Life in Chicago has moved to 
1551 Conway building, 111 West Wash- 
ington street. 


Assessment Opinion Given 
LITTLE ROCK, April 








torney General Williams. 


“Fohward f 
Connecticut Mutual Life in Chicago, Cy | 
Anderberg, one of the top producers, | 


was elected chairman, A. J. Ward was [7 
appointed vice-chairman, Rollin Miller | 


The Chicago agencies of the Equitable € 


ness for the three months was $30,200, | 7 


paid production was $5,183,000. Thes¢ | 
totals did not include _frouw insurance. | 


The M. A. Zitzmann agency of the | 
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4,.—When | 
assessment organizations fail to secufe © 
through assessments sufficient funds t? © 
pay claims, it is the duty of the insu! 7 
ance commissioner to certify such 1 © 
formation to the attorney general 10! © 
legal action, according to Assistant At ; 
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Tentative Congress Program 





Six Nationally Known Leaders Accept 
Invitations to Speak in 
Chicago April 18 





Tentative program for the annual sales 
congress of the Chicago association to 
be held in the Hotel Sherman April 18, 
has been prepared. Three leading 
agents, a company official, an outstand- 
ing woman underwriter and a_ well 
known layman, A. R. Jaqua of the “Dia- 
mond Life Bulletins,” are scheduled as 
speakers in the all day gathering. 

A. E. N. Gray, assistant secretary of 
the Prudential, is one of the galaxy of 
stars on the program. He is noted for 
his addresses before life insurance gath- 
erings. Joseph M. Gantz, general agent 
Pacific Mutual Life at Cincinnati, who 
also operates an agency at Columbus 
and is a strong advocate of and author- 
ity on time control, will speak on that 
subject. 

“Millionaire” on Program 


Maurice B. Cohill, special agent of the 
E. A. Woods agency of the Equitable 
Life of New York in Pittsburgh, “mil- 
lionaire’ and a member of the first C. L. 
U. graduating class, will talk on “Clos- 
ing the Sale.” He has averaged $2,902,- 
426 yearly for the last five years, having 
placed in that time over $14,512,000 ordi- 
nary life and group business. 

Sophia W. Bliven, manager of the 
women’s division of the Penn Mutual’s 
home office agency, also will be on the 
program, to give a talk on “Prospect- 
ing.’ This will be the first time that a 
woman has addressed any of the Chi- 
cago sales congresses. She has an out- 
standing record, her division of 40 full 
time women agents, in the year ended 
April 1 having placed about $2,750,000. 
Miss Bliven is president of the Philadel- 
phia Alliance of Business & Profes- 
sional Women’s Clubs and chairman of 
insurance of the Federation of Pennsyl- 
vania Women’s Clubs. She addressed 
the National Association of Life Under- 
writers at the Pittsburgh convention in 
1931 and the Tri-state Sales Congress in 
Pennsylvania the same year. 


Others Who Will Speak 


John O. Todd, C. L. U., special agent 
of the Northwestern Mutual Life at 
Minneapolis, will speak on “The Human 
Element in Time Control.” Mr. Jaqua 
will develop the theme “Individual Eco- 
nomic Security.” 

E. B. Dudley, life and accident depart- 
ment manager Travelers, and E. B. 
Thurman, general agent New England 
Mutual, and past president of the asso- 
ciation, are co-chairmen who will pre- 
side at the congress and, with Walt 
Tower, managing director of the asso- 
ciation, have been actively in charge 
of arrangements. 

Sara Frances Jones, Equitable of New 
York and chairman of the association’s 
new woman’s division, and Miss Joy 
Luidens, secretary to Mr. Tower, were 
instrumental in securing Miss Bliven as 
a speaker. A number of entertainment 
features have been arranged. 


* * * 


Many Advance Registrations 


Response Indicates Attendance Goal of 
2,000 at Des Moines National Meet 
Will Be Reached 








Advance registrations for the Des 
Moines convention of the National As- 
sociation of Life Underwriters, Sept. 
16-20, are coming in at a rate which 
leads the general committee in that city 
to believe the paid registration goal of 
2,000 will be reached, according to M. 
L. Seltzer, general agent of the Aetna 
Life in Des Moines, and chairman of 


sponse has been enthusiastic from all 
parts of the country. 

The Des Moines committees have en- 
tertainment features and arrangements 
well formulated, so that the convention 
could be put on immediately, he said. 
The grand ballroom of the Hotel Fort 
Des Moines, convention headquarters, 
has been remodeled so that it has a 
seating capacity of 1,500, Mr. Seltzer 
said. A number of Iowa companies are 








planning to hold their agency conven- 
tions at Des Moines during the national 
meeting. M. C. Nelson, agency direc- 
tor Equitable of New York in Des 
Moines, is general chairman. 

+. * 


Activities in Detroit for 


Coming Year Are Outlined 


DETROIT, April 4—The Quali- 
fied Life Underwriters of Detroit have 
outlined a full program of activities for 
the year. 

L. O. Schriver, general agent Aetna 
Life, Peoria, Ill., led off April 1 on 





“1935 Streamlined Models.” The Life 
Insurance Week breakfast will be held 
May 13, the annual meeting June 13, 
and the annual golf tournament July 


The fall season will start with four 
sales clinics: Sept. 9, prospecting; Sept. 
23, the approach and interview; Oct. 
7, closing cases, and Oct. 20, settlement 
options. 

Educational speakers will be pre- 
sented Nov. 14 and Dec. 12; the annual 
Keno party Nov. 22; the mid-year busi- 
ness meeting Jan. 10, and the past 
presidents’ luncheon Feb. 13. 

To stimulate membership a book of 
tickets for the events listed has been 
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Authoritative! 
Interesting! 
Comprehensive! 


1930 to 1934. 


Doctor Harry Dingman is widely known in 
insurance circles for his studies and presentations 
on underwriting and claim handling. 
president and medical director of the Continental 
Assurance and Continental Casualty Companies, 


A new book by 
HARRY W. DINGMAN 


Author of “Insurability” 


for 
@ executives e 
® claim men * 
@ Jay-underwriters e 
® medical directors e 


@ and all students of insurance 


———_O—-——— 


He is vice 


Insurance Quotas, 


Concise, definite 
and well written! 
Ur-To-DATE 


“Selection of Risks” 


A comprehensive discussion of how to select risks for life insurance, and 
accident and health insurance, scheduling present day procedures as based 
on actual experience, with recognition of the lessons of the depression years 


inspectors 
insurance lawyers 
medical examiners 
studious agents 


rapidly into specific consideration of each factor that 
concerns the underwriter in passing on risks. Subjects 
are covered in alphabetical order for quick easy refer- 
ence. Not only are all of the many diseases treated, but 
also such factors as Aviation, Family History, Habitat, 


Moral Hazard, Occupation, Weight 


and many other important factors are covered. 



















the committee on attendance. The re- 





author of “Insurability” (1927), Fellow of the 
American Medical Association, and member of 
many insurance and medical societies. Probably 
no insurance executive in America has a better 
understanding of the relationship between field 
and home office in writing and underwriting per- 
sonal insurance. 


The new, “Standard Authority” 


Beginning with a discussion of the general factors that 
determine insurability, “Selection of Risks” proceeds 


Not just a Home Office Book 








“Selection of Risks” will be practically indis- 
pensable to the members of home office under- 
writing committees. General Agents, Managers 
and Brokers, however, will also find it very valu- 
able to them. Every sizable life or accident and 
health agency should have “Selection of Risks” 
for a better understanding of the factors that 
determine insurability and for more intelligent 
handling of border-line cases. 


Order this Standard Authority on 
Underwriting Practices, NOW! 


are considered at length. The minor and more unusual 
factors are more briefly discussed depending on their 
relative importance. 
sufficient extent for the underwriter to understand and 

identify it so he may be on the lookout for symptoms of 

related troubles that may affect the case, so that it | 

should be very helpful in dealing with border-line cases. | 
Each subject concludes with a statement of how insur- 

ability is affected for both life insurance and for acci- | 
dent and health. 


 RERtanianstenntententaniententestentenientententantentenietentetecias | 





Valuable with “Border-line’’ Cases 


All of the mere important and more frequent questions 


Each disease is described to a 













Single Copy $5.00, less in 
quantities of 12 or more. 


Fill out and mail this coupon 
Enter our order and send as soon as ready: 





copies of “Selection of Risks” 
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Advancement, "money-wise,” is 
what most everyone seeks. Buffalo 
Mutual Life... old, substantial, 
progressive ... offers outstanding 
opportunity. @ Back of this oppor- 
tunity is the fact that the quality of 
a company is not measured by its size. @ If you 
are located in New York or Ohio and you seek 
a better opportunity for your proved ability ... 
we invite you to write us in confidence. @ Please 
address: J. C. Kreinheder, Supt. of Agents, 
Home Office, 452 Delaware Ave., Buffalo, N. Y. 


18 POLICIES ¢ Birth to Age 60 e DEPENDABLE PROTECTION 


Whole Life Special « 20 Payment Life Special * Multiple Option Life and Annuity « 10 and 20 Year 
Modified Ordinary Life * 10 and 20 Year Family Income * Endowment at Age 65 * Ordinary Life, 
Endowment at Age 85 © 20 Payment Life, Endowment at Age 85 ¢ 10, 15 and 20 Year Endowment 
e Special Convertible Term * 10 Year Term ¢ Children's Policies, three forms, Birth to Age 10. 
35 


BUFFALO MUTUAL 


LIFE INSURANCE COMPANY 


E. PARKER WAGGONER 
President 

















Share the Wealth 


atte all the wild cat ideas for lifting our- 
selves by our financial bootstraps stands Fi- 
delity’s time tested plan for guaranteed security in 
old age. 


Fidelity originated the “Income for Life” plan 
more than thirty-two years ago. The thousands 
who have adopted it offer outstanding evidence of 
what man can do for himself to safeguard the 
golden years of his life. 


Here is a wealth sharing plan which gives with- 
out denying any man the fruit of his labors—just 
one of a complete kit of modern sales tools. 


he FIDELITY MUTUAL LIFE 
INSURANCE COMPANY 
PHILADELPHIA 
WALTER LEMAR TALBOT. President 
North Carolina 
R. S. PLUMMER, for many years a success- 
ful Supervisor for this Company in Phila- 
delphia, is returning to his native North 
Carolina. Mr. Plummer will have openings 


for General Agents in several North Caro- 
lina cities (Charlotte excluded.) 

















*Philadelphia Life Insurance Company 
111 N. BROAD STREET PHILADELPHIA, PA. 


supplied to each member in good 


ding. 
standing i ote 
Texas Association Plans 


Speakers Bureau for State 





O. P. Schnabel, president Texas As- 
sociation of Life Underwriters, has sent 
out a questionnaire to a group of public 
spirited life men in Texas with a view 
of inaugurating a “speakers bureau” to 
be available to the 19 local associations 
in the state. The speakers are being 
asked to give the topics which will be 
of interest to members and they will be 
catalogued geographically and accord- 
ing to the territory which they cover in 
their regular agency work. Speakers 
will be asked to appear before associa- 
tions while they are in cities in con- 
nection with their company duties. 
They will be asked to serve without 
any remuneration or reimbursement of 
expenses. 

President Schnabel has just com- 
pleted a visit to 14 associations and in 
discussing the association problems 
with the presidents and secretaries, he 
found they were all clamoring for out- 
side speakers. 

The Texas association is also advo- 
cating that the president and secretary 
of each association be placed on the 
mailing list to receive all bulletins and 
messages going to the members of all 
the other associations in the state. 


* * * 


E. W. Owen Completes Texas, 
Oklahoma and Alabama Tour 


Ernest W. Owen, Detroit manager 
Sun Life of Canada and National As- 
sociation of Life Underwriters trustee, 
completed a 12 day tour of Alabama, 
Texas and Oklahoma Saturday. Over 
2,200 life men and guests heard his fa- 
mous talk on “The 13 Keys to Suc- 
cess” and “Making the Sale.” 
Mr. Owen’s itinerary was worked out 
by O. P. Schnabel, president Texas As- 
sociation of Life Underwriters, who 
also accompanied him to the following 
cities in Texas: Port Arthur, Beau- 
mont, Galveston, Houston, Corpus 
Christi, San Antonio, Austin, Temple, 
Waco, Dallas, Fort Worth, Abilene, and 
Wichita Falls. 

The turnout in Mobile and Birming- 
ham was estimated at 250 and Okla- 
homa City and Tulsa about 400. 
* * 

Visit Some Ohio Cities 
Ray Hodges, president of the Ohio 
Association of Life Underwriters, and 
C. Vivian Anderson, trustee of the Na- 
tional association, recently returned 
from a visit to the local associations in 
Newark, Zanesville, Canton and Steu- 
benville. At Steubenville, which has 
never previously had a local association, 
a local organization of 45 members was 
formed with M. E. McGowan, Penn 
Mutual, being elected president. 
Mr. Hodges encouraged activity in 
the local associations and stressed the 
advantages of the movement in_ his 
talks. Mr. Anderson spoke on “New 
Business by Giving Proper Service. to 
Old Policyholders” in Newark. At 
Canton and Steubenville he emphasized 
the advantages to the agent of being 
familiar with the laws of descent and 
distribution. 





* * 


Revision Made at Davenport 


In Davenport, Ia., articles of incor- 
poration have been amended to conform 
with the by-laws of the National associa- 
tion, Three classes of membership are 
provided: active, with voting rights, as- 
sociate and honorary. 

* * * 


Cincinnati—Revision of the constitu- 
tion and by-laws will be submitted to 
members shortly. The principal change 
is in the election of officers. It is taken 


out of the hands of the directors and 
placed in the hands of the members 
under the new setup. There are six per- 























each draw up a list of nominees for 
offices to submit to the membership, y 
A. R. Bruehl, Jr. is chairman of ty, 
constitution and by-laws committee, The 
association now has 240 members, 


* * * 


Appleton, Wis.—Geo..T. Carlin, educ,, 
tional director for the Central Life, Dg 
Moines, Iowa, spoke on “The Underwri, 
ing Values of Life Insurance Due to thy 
Present Economic Period.” 

He stressed the importance of th, 
most unselfish cooperation of the entir, 
fraternity in helping solve the problems 
faced by insurance buyers today which 
did not exist five or ten years ago. 

* * * 

Fort Wayne, Ind.—Charles E. Spencer 
general agent Penn Mutual in Toledo 
talked on ‘Why Be Consistent?” 

* * * 

Ottumwa, Ia.—Plans for a southeast. 
ern Iowa sales conference in Ottumwa 
June 7 have been arranged. Nearly q 
dozen sales experts will conduct the ses. 
sion. 

M. L. Seltzer, Des. Moines, genera] 
agent Aetna Life, addressed the March 
meeting on “The Law off Contact and 
Enthusiasm.” 

* ok * 

Warren, O. — Commissioner R. |, 
Bowen speaks this week on “What the 
Insurance Division Plans to Do in the 
Next Two Years.” 

* * * 

Cleveland—T. M. Riehle, president Na- 
tional association, will speak April 11 
on “Your Place in the Business Recoy- 
ery.” 

* * * 

New York City—Paul Speicher, R. & R, 
Service, author of “The Logic of Life 
Insurance,” will be the speaker at the 
annual policyholders’ dinner April 9. 

* * * 

Tulsa, Okla.—Ernest W. Owen, Detroit 
manager of the Sun Life of Canada, ad- 
dressed a group of 75 men at noon on 
“The Thirteen Keys of Success.” For 28 
years he has been in the life business, 
He has 65 agents working for him. This 
office has produced upwards of $18,000,000 
of business a year. He went to Canada 
as a mere orphan lad in the steerage of 
an ocean liner, and is now one of the 
outstanding citizens of Detroit. 

* * x 
Southeast Missouri— The association 
met at Gape Girardeau. W. E. Walker, 
Aetna Life, presided. V. W. Wiedemann 
of Kansas City, president of the Mis- 
souri association, spoke on the pending 
Missouri insurance code. 
* * * 


Mobile—E. W. Owen, Detroit manager 


Kley of the health and statistical divi- 
sion of the Metropolitan Life presented 
some interesting data. About 90 at- 
tended. 
* kK * 

Oklahoma City—The association was 
in charge of a regular forum luncheon 
of the chamber of commerce. Ernest W. 
Owen, Detroit, manager Sun Life of 
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An Introduction to 


The Mathematics of 


Life Insurance 


By Watrer O. MENGE 
and James W. GLovER 


This new book presents 4 
thorough groundwork in 
the mathematics of life in- 
surance. It is written for | 
the beginner and does not 
require a previous knowl- 
edge of the calculus, finite 
differences, or probability. 5 
It does, however, cover all 
the mathematics necessary 
for a complete under- 
standing of the fundamen- 
tals of this subject. Writ- [ 
ten by two outstanding 
experts in life insurance, | 
it includes up-to-date fea- 
tures and is thoroughly 
authoritative. The tables 
are particularly excellent. 


Simply and 
clearly 
presented— 
comprehensive 
and up-to-date 


To be pub- 
lished 

April 9th— 
a price 
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two nominating committees who will 
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nd trustee of the National as- 
pene spoke. “You will be the kind 
of person you think and want to be. If 
you think little, puny things, your pos- 
sibilities will be limited, if on the other 
hand you think success, and it is the 
thing you want most, success is what 
you will attain,” declared Mr. Owen. 

+ Sow 


San Francisco—For the second con- 
secutive time, the Golden Gate agency 
of the Metropolitan Life won the Wells 
Fargo Bank & Union Trust Company 
award, which is presented through the 
association to the agency having the 
greatest percentage of paid association 
members. 

Plans for incorporation have been com- 
pleted. The incorporation papers were 
prepared by F. V. Keesling, Jr., asso- 
ciated in the practice of law with his 
father, F. V. Keesling, vice-president and 
general counsel of the West Coast Life 
and past president of the American Life 
Convention. 

* kK Ox 

Northeast Arkansas—At the organiza- 
tion meeting at Jonesboro, D. R. Aycock 
was elected president; L. M. Wilson, 
vice-president, and Powell Stamper, sec- 
retary-treasurer. Members of the execu- 
tive committee are C. W. Kinman, T. M. 
Rhea and E. G. Shell. 

*x * * 

Little Rock, Ark.— Paul Atkinson, Penn 
Mutual Life, was named president to 
succeed Joe Cooper, Union Central Life, 
who has been transferred to Lincoln, 


Neb. 
*x * * 

Saginaw, Mich.—Present economic con- 
ditions present a distincnt challenge to 
life insurance, said Commissioner John 
Cc. Ketcham of Michigan at a luncheon 
meeting. The commissioner pointed out 
that most life insurance is sold to the 
“thinking middle class” and that under- 
writers, in their contacts with prospects 
of this type, can do much for recovery 
by sounding a note of confidence as to 
the future of the nation, of business, 
and of the general welfare. 


* *x x 

Northern New Jersey—The proper 
mental attitude, thorough knowledge of 
the life insurance business, confidence 
and a willingness to work and a definite 
plan which can be placed before a pros- 
pect, are the four fundamentals for a 
successful life insurance underwriter, 
W. H. Burns of Philadelphia declared at 
a meeting in Newark. 

Plans are being made for Financial 
Independence Week, when speakers from 
the association will address various civic 
clubs and organizations. 

* *K xX 

Maine — About 130 attended the 
monthly meeting in Portland. R. B. Hull, 
managing director National association, 
and Roderick Pirnie, Springfield, Mass..,’ 
general agent Berkshire Life, were the 
principal speakers. 

* & * 

Central California—Victor Pettric, mil- 
lion-dollar producer of the Occidental 
Life in Los Angeles, spoke at a luncheon- 
meeting at Fresno on “Life Underwriting 
as a Career.” 

* * * 

Dubuque—New association organized. 
Officers are G. W. Koob, president; L. A. 
Steffen, vice-president; Ray Roth, sec- 
retary; A. H. Eberl, treasurer, and R. E. 
Kilker, national committeeman. 

* * 

_Milwaukee—C, Vivian Anderson of Cin- 
cinnati, former National association 
president, using current trends in life 
Insurance sales as a barometer, said 
business in general appears to be on the 
upgrade. Respecting pending federal 
legislation relative to public utility hold- 
ing companies and its probable effect 
on life insurance investments, Mr. An- 
derson said there is not the least cause 
for alarm. 

* * * 

Jamestown, N. Y.—An intensive cam- 
baign for new members has_ been 
launched under the direction of Presi- 
dent C. L. Hartman. J. L. Lee and Sidney 
Wertimer of Buffalo explained the plan 
by which the Buffalo organization re- 
cently expanded its membership and 
effectiveness, 

* * x* 

Joplin, Mo.—V. W. Wiedemann, mana- 
ser Sun Life of Canada, Kansas City, 
and president of the Missouri associa- 


tion, reviewed the proposed Missouri in- 
surance code. Charles Gardner of the 
Joplin chamber of commerce also spoke. 
Charles Lee, Metropolitan, president Jop- 
lin association, announced the _ state 
meeting at Hannibal May 15 and as- 
sured Mr. Wiedemann that Joplin would 
have a good representation. 
* * * 

Bridgeport, Conn.—A one-day sales 
conference was held with the following 
speakers: Cc. A. Blatchley, manager 
Union Central, “Life Insurance as One 
of the Highest Forms of Social Service’’; 
J. J. Keon, president Montgomery Round 
Table, New York, “The Development and 
Use of a Dynamic Selling Vocabulary”; 
D. H. Lundin-Moore, New York, “The 
New Factor in Modern Finance”; J. F. 
Toomey, Jr., New York, “Experiences in 
Twenty Years of Selling Life Insurance,” 
and L. L. Montgomery, New York, “What 


a Master Life Underwriter Should 
Know.” 

* * x* 
Richmond, Wa.—Holgar J. Johnson, 


general agent Penn Mutual at Pitts- 
burgh, spoke at the March meeting. He 
stressed the value of life insurance as 
an investment and said that the agent 
in soliciting business should make it 
clear that life insurance investment 
brings full time money management, re- 
lieving the insured of all worry as to 
the management of his investment. Mr. 
Johnson said that there was a great deal 
of virtue in high pressure selling be- 
cause it brings action and makes the 
prospect buy. For that reason, theagent 
would do well to employ this kind of 
salesmanship whenever he thinks the 
situation justifies it. 
* * * 

Spartanburg, S. C.—J. A. Jones of At- 
lanta, special agent New York Life, will 
address the April 5 meeting. 

* * * 


Neenah-Menasha, Wis.—C. M. McEath- 
ron, Equitable Life of New York, has 
been elected president; E. L. Rickard, 
Aetna Life, vice-president; Claude Mayer, 
Kansas City Life, corresponding secre- 
tary; William Bloch, New York Life, 
recording secretary, and A. B. Skibba, 
Travelers, treasurer. 

N. J. Williams, supreme president of 
the Equitable Reserve Association, in- 
vited the members to be his guests at 
a breakfast May 18 to signalize the be- 
ginning of the Life Insurance Week. 

* * * 

Columbus, 0.—At the first meeting un- 
der the new administration President 
H. A. Chipman spoke on “Improving the 
Quality of Our Agency Force.” Other 
speakers were G. A. Patton, vice-presi- 
dent, and W. R. Lawrence, Jr., secretary- 
treasurer. 

* * * 

Duluth, Minn.—A meeting was held to 
ratify an agreement on agency practices 
in Duluth and vicinity. 

* * x 

Minneapolis—E. Paul Huttinger of the 
Penn Mutual home office said life insur- 
ance provides “the great American mid- 
dle class” with an opportunity to secure 
economic freedom so essential to politi- 
cal liberty. 

He said that without economic free- 
dom, however, political liberty is a sham. 

T. M. Riehle, president of the National 
association, told a luncheon meeting of 
Twin City agents that such economic 
bogies as possible abolition of holding 
companies, rumors of inflation and huge 
national debt will not affect life insur- 
ance values and usefulness. 

* * x 


Laporte County, Ind.—J. P. Meek, In- 
dianapolis, former president of the In- 
dianapolis association, spoke on “Clos- 
ing’ at a dinner meeting in Michigan 
City. Plans for Financial Independence 
Week were discussed. 

* * x 

Augusta, Ga.—The Augusta association 
has been organized with E. C. B. Dan- 
forth, Jr., as president; P. H. Rice, Jr., 
vice-president; B. Emory Wilcox, secre- 
tary-treasurer, and R. C. Goodson, na- 
tional committeeman. 

* * * 

Peoria, Tll—A heavy program was ar- 
ranged for the appearance of R. B. Hull. 
He met with the general agents asso- 
ciation at breakfast meeting, and with 
the C. L. U. chapter at 11 a. m. 

At noon Mr. Hull addressed a joint 








Gulf Life Insurance 





FLORIDA OPPORTUNITY 


Are you interested in a good Life Insurance Connection in Florida? 


Address Loper B. Lowry, General Agent 


Co., Miami or Tampa 
















































































“Happy Days” 


UNFAILING security for old age is possible for 


all who prudently plan for the after years. Retire. 
ment Income policies are the best known medium 
for safe accumulation of funds during the produc- 
tive period of lifetime. 


Insurance salesmen will find in the Scranton Life 
rate book, a well diversified selection of Investment 
and Insurance plans adaptable to any need. 


Attractive territory open—information on request. 


THE SCRANTON LIFE 


SCRANTON, PENNSYLVANIA 
Walter P. Stevens, President 

















Definite Sales Helps for 


NATIONAL 


wu ACCIDENT & HEALTH WEEK 
April 15-20, 1935 
Ww 


special National Accident & 
Health Week pre-approach fol- 
ders "We'll buy your lost time’ 
and a copy of the suggested pre- 
approach letter 


all for only $2 


Capitalize on National Accident & Health Week 
ORDER TODAY 


The Accident & Health Review 

A-1946 Insurance Exchange, Chicago 

Here's my check for $2. Send me 100 of the special National Accident & Health 
Week pre-approach folders and a copy of the pre-approach letter to send prospects. 
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meeting of the Peoria association and j 
the Peoria Association of Commerce. 

Mr. Hull and C. F. Axelson, president 
Illinois association, spent the afternoon 
in conference with officers and directors 
of the Peoria association. 


* * 


Windsor, Ont.—A sales congress is 
planned in September, with outstanding 
speakers from both sides of the inter- 
national boundary. Plans were made 
for the event after a large group of 
border cities underwriters had attended 
the successful sales congress of the 
Qualified Life Underwriters of Detroit. 

s *x* * * 

Quiney, Ill.—New officers are: Presi- 
dent, K. R. Dickson, New York Life; 
secretary, J. T. Schuck, Massachusetts 
Mutual, and treasurer, K. H. Sullivan, 
John Hancock. R. B. Hull addressed the 
members and nearly 100 business and 
professional men. C. F. Axelson, presi- 
dent of the state association, also spoke. 


Order your Little Gem and Unique 
Manual Digest now! 420 E. Fourth St., 
Cincinnati. 











NEWS OF THE FRATERNALS 





Gleaners Figures Explained 





Repayment of Loan to the Reconstruc- 
tion Finance Corporation Caused 
Some Statement Changes 





Secretary R. F. Reitter of the Gleaner 
Life of Detroit explains some figures in 
its annual statement. In the column 
headed “Changes in Assets,” in THE 
NATIONAL UNDERWRITER table, the 
Gleaner shows a negative of $86,308. In 
the column headed “Total Income 1934,” 
was $1,810,009, and in the one headed 
“Total Disbursements,” $1,865,349. 
These figures, Mr. Reitter explains, are 
correct as shown in the annual statement, 
but the fact must be taken into consid- 
eration that during !ast year the Gleaner 





$37,892,867 INSURANCE IN FORCE 
net gain for the year of 
$4,321,635. 
$ 5,339,327 ASSETS 
_— for the year $611,- 
118.18% SOLVENCY 
For every $1,000 legal liabil- 
ity we have $1,181. 
33.49% MORTALITY EXPERIENCE 


Our claims were only one- 
third of the expected. 


$ 688,031 DIVIDENDS PAID 

Paid during 1934 $118,383. 
$ 3,904,252 CLAIMS PAID 

Paid during 1934 $141,938. 





(934 VALUATION INDICATES 


ALL INDICATING SOUND SUPERVISION AND MANAGEMENT 


LUTHERAN MUTUAL AID SOCIETY 


(Legal Reserve Life Insurance) 
WAVERLY, IOWA 


* CONFIDENCE 
~~ GROWTH 

: STRENGTH 

* CHARACTER 
: JUSTICE 

* PURPOSE 








THE Security Benerit ASSOCIATION 


Has Legal Reserve Certificates to Meet the 


A Mutual Co- 
operative 


Requirements of 


Fa fo ef ADULT 
a an ine CERTIFICATES 
Folks’ and 


American Experience 


Orphans, Twenty Payment Lif 


Home, and a 


pl i Pi American Experience 
pital. All Whole Life 
members en- American Experience 4% 


titled to bene- 
fits of these 
institutions 
without con- 
tributions ad- 
ditional to 
regular pre- 
mium rates. 


Paid-up at Age 70 


Field workers find 





Special Features: 


N. F. C. 4% Ordinary Life 


For information address: J. M. KIRKPATRICK, National President™ 


TOPEKA, KANSAS 


any Family and Any Income 


JUVENILE 
CERTIFICATES 
American Experience 4% 
Twenty Pay Life 

Two Educational 
Certificates 

Term Certificate to Age 16 
With Transfer Privilege 

Whole Life Level Rate 
Certificate 


4% 
e 
4% 


our contracts most attractive. 

















Benefit Certificates for Men, Women and Children. 
Opportunities for Field workers in a growing organiza- 


tion. Training classes for new workers. 


S. H. Hadley, 
Supreme President 


PROTECTED HOME CIRCLE 
SHARON, PA. 


FOUNDED 1886 
A Legal Reserve Fraternal Insurance Society 








L. D. Lininger, 
Supreme Secretary 


Life repaid an R. F. C. loan balance of 
$119,000. If this item were eliminated 
from the statement, the Gleaner Life 
would actually show an increase in as- 
sets and an excess of income over dis- 
bursements of $73,660 instead of an ex- 
cess of disbursements over income of 
$45,340. 

The repayment of the loan naturally 
decreased the assets, but decreased the 
liabilities by the same amount, so that 
the surplus is not affected. The com- 
pany naturally follows the convention 
form of statement and shows repayment 
of debts as disbursements rather than 
charges against a liability account. 





DeBarry Writes $70,000,000 


Total of 87,762 Applications Reported in 
1934 Conservation Work Among 
Fraternal Societies 








Approximately $70,000,000 volume in 
87,762 applications was written last 
year by the field force of DeBarry & 
Associates, Chicago, in conducting con- 
servation compaigns for two prominent 
fraternals. For one of these societies 
38,348 applications for $25,208,640 were 
written, including 5,029 new adult mem- 
bers, increases and reinstatements, for 
$3,271,000, or 13 percent, and 2,369 new 
juvenile members. For the second so- 
ciety 49,414 applications for $43,388,625 
were written, including 1,344 new adult 
members, increases and reinstatements, 
for $1,215,000, and 307 new juveniles. 


Much Done This Year 


Continuing the campaigns this year, 

6,629 applications for $4,616,675 were 
written for the first society in January 
and February, including 720 new adult 
members, increases and reinstatements, 
for $477,000 or 11 percent, and 273 new 
juveniles. In the same period, 3,477 ap- 
plications for $2,316,720 were written for 
the second society, including much new 
and increased business. In both cam- 
paigns the question of transferring to 
new certificates was optional with mem- 
bers. 
President C. D. DeBarry, well known 
in fraternal circles, has established a 
reputation in conducting conservation 
campaigns for fraternals during the past 
few years. His organization considers 
both interests of society and members in 
making transfer. A low lapse ratio has 
been experienced on exchanged business. 
Special attention is also given to writing 
new and increased business, a very large 
percentage of such business having been 
written. 





Protected Home Circle Year 





President Hadley and Actuary Barnard 
Report Assets, Surplus In- 
crease in 1934 





Assets of the Protected Home Circle 
increased in 1934 and surplus is larger 
than ever before in the society’s his- 
tary, Actuary W. F. Barnard, Syracuse, 
N. Y., reported at a meeting of the di- 
rectors in presenting the financial re- 
port and valuation to be sent to insur- 
ance departments of 12 states and the 
District of Columbia where the society 
operates. The directors approved the 
payment of refunds, or dividends. Be- 
ginning April 1, a refund of 5 percent 
of 12 monthly premiums will be paid in 
the adult department, and in the junior 
department the refund will amount to 
two monthly premiums, payable to 
members with certificates in force two 
years or more as of March 1, 1935, or 
before March 1, 1936. 

The benefit fund, adult department, 
at the close of 1934 was $6,543,576, in- 
cluding $5,711,628 legal reserves; con- 
tingency reserve $373,000 and surplus 








ities is $107.54 percent. The junior ge. 
partment which has been operating foy 
and a half years, had assets Dec, 3 
1934, of $63,146, with ratio of solvency 
117.85 percent. i 
President S. H. Hadley noted rig 
in price of securities, satisfactory exces 
interest earnings and mortality Savings 
The society increased membership 2,965 
members in the year. During the pay 
five years, the society each year has se 
up statutory reserves, paid all claims 
promptly and as soon as proved, loaned 
members $2,000,000 on benefit certif. 
cates, and increased surplus to nearly 
the million dollar mark. ; 








Face New Fight in Arkansas 





Legality of Exemption of Fraternal 
From Premium Tax Is Now 
Being Challenged 





The fraternals, which have their 
hands full this year, to combat efforts 
of officials of various states to tax the 
societies, are faced with a new fight in 
Arkansas. They were successful in hay- 
ing removed from the ill-fated Arkansas 
insurance code a provision to tax them, 
out now the agitation is renewed in that 
state. 

In compliance with a request of the 
state corporation commission, Attorney 
General Bailey will investigate the legal- 
ity of the exemption of fraternals from 
the 2% percent premium tax. Bailey 
asked authority to file suit, if necessary, 
to recover taxes payable in the past sev- 
eral years. Commissioner Gentry voiced 
to the attorney general the belief that 
some, if not all of the societies, are liable 
for the tax. 

Mr. Gentry points out that the pre- 
mium tax bill was passed in 1917 but 
since then the fraternals have changed 
their plan of operation so as closely to 
resemble that of the regular life com: 
panies. 

Mr. Gentry shows that the 29 fra- 
ternals in Arkansas had a premium in- 
come in 1933 from the state of $1,106,842. 
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Six Modern Legal 
Reserve Contracts 


© Ordinary Life 

@Twenty Payment Life 
@Endowment at Seventy 
©Twenty Year Endowment 
@ Family Income 
@Juvenile 


These contracts are participat- 
ing, and provide all standard 
non-forfeiture options. 





Operating for forty-four years 
in California, Oregon, Wash- 
ington, Colorado, Idaho, Mon- 
tana, Nevada, Utah, and Wyo- 
ming. 

eGo 


Write for particulars and 
open territory to 


PETER F. GILROY, President 


1447 TREMONT STREET 

















$458,947.75.. Ratio of assets to liabil- 
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SALES IDEAS AND SUGGESTIONS 











Meaty Thoughts for Salesmen 
Given at Boston Congress 





By RALPH E. RICHMAN 


A successful life insurance agent isa 
man who cooperates with events and 
life. The cooperation must be vigorous 
and intelligent. What that means was 
explained at the Boston Sales Congress 
by Isaac S. Kibrick, New York Life 
agent at Brockton, Mass. In the last 
19 years Mr. Kibrick has paid for $13,- 
000,000 of insurance and his goal this 
year is $750,000 to be written in 10 
months. What helped him most to write 
142 cases in 1934 for $1,000,000, he said, 
was a large fund of vitality, good cheer 
and optimism well distributed in the 
Brockton community. To maintain that 
fund calls first for unusual care of 
health. Abounding energy, he placed 
as the foundation for his efforts to aver- 
age $20,000 a week this year. 


Asks Self Personal _ 
Questions on Ability 


“As I make my calls, can I be crea- 
tive? Can I bristle? Do I keep my 
eyes and ears open? Do I know the 
intimate, personal news about my con- 
stituents? Do I know what goes on in 
their souls? Do I know what motivates 
each of them?” These and many similar 
questions are in Mr. Kibricks sales 
catechism. “Know what people are do- 
ing, where they are doing it and why— 
then cooperate with events through life 
insurance, Seven boys have a Christmas 
vacation. Fathers must be interested 
in those sons. Seven policies to start 
off 1935. Nearly every important event 
in life of policyholder or in life of com- 
munity suggest a life insurance use. 
The important thing, however, says, Mr. 
Kibrick is not the suggestion; it is the 
follow through in action. Nature, all 
outside news is telling the life insur- 
ance man what to do. But he must 


o it. 

In 1934 Mr. Kibrick wrote 97 cases 
on new policyholders but two-thirds of 
his volume came from the remaining 
50 cases written on old policyholders. A 
constant re-earning of the original com- 
mission is the surest source of new com- 
missions from old policyholders besides 
the satisfaction of service. In 1929 Mr. 
Kibrick paid for $1,087,000. In 1934, 
$981,000 of that business was still on 
the books, a loss of only $6000 a year. 
That is ample proof that Mr. Kibrick’s 
sales are a genuine cooperation with 
events and not a forced or strange in- 
trusion. That is another advantage of 
making many sales based on natural de- 
velopments rather than a few sales de- 
pending on a large amount of artificial 
stimulus, 


See Old Policyholders 
First as They Are Friendly 


Go to see old policyholders first in the 
morning. They will be friendly. They 
will start the agent off with cheer. What 
they say, Mr. Kibrick reports, may be 
hot air, but at least he can float on it. 
Grow up with your big cases, he advises. 
Sell employes from the humblest to the 
top. The foreman of today may be the 
manager in 15 years. Keep big cases 
from dominating by having so many 
little cases between them that there is 
no room for one case concentration. The 
bigger man is more likely to be sold 
if there is a poise and confidence in 
the agent which never indicates to the 
big buyer that the agent is worried or 
deeply agitated. 

Last year Mr. Kibrick had 10 cases for 
$10,000 each; two for $20,000 each; two 
for $25,000 each; three for $24,000 each; 
one for $50,000 and one for $100,000. 





Sales among others were made to two 
shoe manufacturers, 23 shoe workers, 
one baker, 17 farmers, 14 students. Ten 
to 15 percent of his sales are mgde to 
young people. 

The agent’s most severe competition, 
says Mr. Kibrick, is the prospect’s in- 
difference. An agent should not object 
to losing cases to competitors when 
those competitors are also active in 
creating sales. He may well feel cheated 
over losing a sale to one who makes no 
general contribution to sales work but 
goes out only on an occasional foray 
and spends most of his time trying to 
reap where another has sown. 

In 1935 to date, Mr. Kibrick has 
written 36 cases for $200,000. 





NEGATIVE FACTORS 











Osborne Bethea, general agent for 
the Penn Mutual in New York City, 
said there were several negative fac- 
tors in life insurance selling. He de- 
fined static of life as negative thinking. 
His list of negative factors follows: 

1. Lack of balance in work being 
done. Example: agent spending 40 per- 
cent of time in office preparing cases or 
service calls is close to complete defeat. 

2. Lack of _ incentive. Example: 
Eight men who were failing in an 
agency were not dependent on life in- 
surance sales. Seven had independent 
incomes and the wife of one had good 
position. 

3. Lack of fight. No will to win. 

4. Lack of ideas or capacity to get 
them. Remedy: Get and use a specific 
canned sales talk and use it word for 
word. 


Lack of Appreciation 
Of Insurance Negative Factor 


5. Lack of appreciation of life in- 
surance. Mr. Bethea cited J. Elliott 
Hall who has never bought common 
stocks or bonds—only life insurance. 
He still writes life insurance because he 
loves it, wrote $950,000 last December 
and $300,000 this month. 

6. Lack of liking people. Get out. 

Mr. Bethea suggested developing the 
positive qualities opposite to those cited 
above. 

Easy sources of additional business 
were spotted by Mr. Bethea who tells 
the agent to test these plans: 

A. When you have made a sale, 
make another on the way out. Get an- 
other sale within 60 minutes. 

B. When a center of influence pro- 
vides a lead, say, “Will you telephone 
him now?” or, “Will you write to him 
now?” 

C. See, service and sell old policy- 
holders. 


What About Wives 
of Policyholders 


D. Of the men who are insured, 28 
percent of their wives are insured. What 
about the wives of your policyholders? 

E. Study the medical blanks. Get 
names of relatives. Who performed the 
operation? Three medical blanks should 
produce one application. 

F. Public wants retirement income. 
Increase sales in number and size by 
talking retirement income. * 

G. Use ideas in selling, particularly 
settlement option. Thirtv percent of 
cases in Mr. Bethea’s office were for 
$1000. An inspection report on 1000 of 





these cases showed that insurance owned 
by these 1000 men was not at all in har- 
mony with their purchasing power. 
They had a vague idea they needed life 
insurance but what for and how much 
the salesmen failed to develop. 





SURVEY ENCOURAGING 











Life insurance men should find great 
encouragement as well as travel direc- 
tions in the Curtis Publishing Company 
survey disclosures, declared William L. 
Boyce of Syracuse, agency manager 
there for the Equitable of New York. 
Mr. Boyce’s organization has paid for 
$6,000,000 this year. Mr. Boyce’s per- 
sonal share in this was 47 cases for 
$600,000. Mr. Boyce urged the agents 
not to fret about conditions over which 
they have no control. He also would 
have managers seek more positive ap- 
proaches to an agent’s personal prob- 
lems. More commendation of good 
work with an urging to improve good 
qualities exposed will usually do more 
than failure citations, according to Mr. 
Boyce, for the agent’s morale. 

Every fact uncovered in the Curtis 
survey encourages or points the way 
for the alert agent. Accepting the sur- 
vey as a true cross section of insurance 
buyers, these buyers want two and one- 
half times their present insurance and 
can pay for it; most of them have a 
more favorable opinion of life insur- 
ance than ever; most of the wives are 
favorable too. The survey tells the 
agent to promote retirement income 
plans and income settlements. The Long- 
Townsend-government plans for secur- 
ity are all weather vanes telling the 
agent what the people want. Life in- 
surance is still the only agency which 
will certainly meet that want. 





PROVIDES INCENTIVE 











George Kutcher, Northwestern Mutual 
general agent in New York, says his 
death claim record box provides all the 
incentive he needs. Review of a few of 
his death claims over the past 24 years, 
a visualization of the interviews which 
protected those families, and Mr. 
Kutcher is ready to fight in a pleasant 
but determined way to change more 
“noes” to “yesses.” Mr. Kutcher closed 
cases for $3,400,000 last year. 

Here are a few of his principles of 
operation: 

I. Prepare no figures for any man 
who will not submit to an examination. 
Ninety percent of his prospects who 
want figures agree that it is nonsensical 


, to prepare them if they can not get the 


insurance. The agent, says Mr. Kutcher, 
does the prospect a positive injustice if 
he arouses intense interest in purchase 
and then can not deliver the goods. 

II. Use the three nought method. 
When a man tells the amount of life 
insurance he owns, drop the last three 
noughts and hammer away on the re- 
maining digits as the amount of weekly 
age Mr. Kutcher uses this every 

ay. 

III. When the prospect says, “I'll 
think it over,” or “Come back next 
week,” he expects the agent to go. Don’t 
do what the prospect expects. Don’t go. 
Say instead, “I don’t understand. Either 
you did not pay close attention to what 
I said or I went through it too fast.” 
And then tell it all over again. Mr. 
Kutcher turns 40 percent of these nega- 
tives to assent. Keep away from com- 
petition. Keep on the main track of 
protection. 

IV. When policyholders want to 
drop life insurance, be ready to say, “I 
have four death claims here in my hand. 
They died within 12 months after drop- 
ping their life insurance. It might hap- 











GALES IDEA 


OF THE WEEK 





WHAT SHOULD IT DO? 


“Liquidating Business Interests 
Through Life Insurance” was discussed 
at a Philadelphia Association of Life 
Underwriters lecture by Irvin Ben- 
diner, New York Life. The agent 
should first decide in his own mind ex- 
actly what the business insurance 
should be designed to accomplish be- 
fore attempting to conduct an interview 
with a prospective buyer. Is the pur- 
pose of the insurance to protect the 
value of a man to his business—which 
is “key man” insurance—or to protect 
the value of the business to the man— 
which is “liquidation” insurance? An 
arrangement whereby a man’s estate or 
family can be paid a pre-arranged price 
for their interest in the business which 
they inherit at his death is of most 
interest to the average business man. 

It should be apparent to the prospect 
that while a correct valuation of his 
share in the business may present dif- 
ficulties, it is certainly much easier for 
him and other interested parties to agree 
upon a price than it is for the exec- 
utors of his estate to do so. A for- 
mula for determining the price, the 
speaker noted, is not as important as 
the securing of an agreement on the 
price. Life insurance, it soon becomes 
apparent is the ideal sinking fund to 
liquidate a man’s interest, since it comes 
due at exactly the time desired, comes 
due in cash, avoids the necessity on the 
part of surviving partners either to 
borrow money from a bank or to sign 
promissory notes wherewith to buy out 
his interest, and is always dependable. 


*x* * x 
ASK ABOUT INVESTMENTS 
_ When a man seems indifferent to the 
investment merits of a life insurance 
policy, ask him what else he had in 


1929 which has appreciated in value each 
year since that time. 








pen to you.” 
giving up. 
a Sell family protection with re- 
tirement income as incidental. 

The Boston Sales Congress program 
was unusually well balanced. Facts, in- 
spiration, fun, in the right amounts and 
in excellent sequence. The Providence 
association players deserved the praise 
they received for the excellent way they 
presented the farce, “How to Become a 
Successful Agent in Three Easy Les- 
sons, 


Say that 12 times before 


* * x 


Every successful life insurance man 
on the program emphasized again and 
again that an agent can not be success- 
ful who believes in a depression or fost- 
ers one in his own mind or in the minds 
of others. The agent who is licked by 
a Soptceion is destroyed by what he 
bui Ss in his own mind. That is what 
the life insurance men said. This raises 
the question, “Why bring in a speaker 
to repeat at an inspirational conference 
what the agent must combat and listen 
to all day long while working in the 
field?” The successful life insurance 
man must remain optimistic and con- 
structive. 

* * * 


E. H. Norrene, Connecticut Mutual 
agency department assistant, disclosed 
rare ability as a master of ceremonies 
with the microphone. His conscious 
playing with the audience, recognized 
bv it as playing was liked immensely. 
Mr. Norrene has humor presented with 
excellent voice quality and uncanny tim- 
ing intuition. Many would be glad to 
hear him again. 
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C.L.U. NEWS 


The Los Angeles C. L. U. chapter 
has submitted to the American College 
the application for registration of 42 
Los Angeles men who plan to take the 
first installment of the C. L. U. exami- 
nations this summer, in addition to the 
23 who have passed in one or more 
parts of the examinations, and will take 
additional examination sections. 


* * * 


As a means of maintaining the C. L. 
U. standard of expert and ethical serv- 
ice to clients, an annual two or three 
day educational conference, with ad- 
dresses by a politician, an economist, a 
sociologist, an actuary, a lawyer, and a 
tax expert on developments in their re- 
spective fields was suggested by J. E. 
Bragg, general agent in New York City, 








the New York Chapter, C. L. U. 

Mr. Bragg said that C. L. U.’s need 
to be leaders in production as well as in 
educational development if they are to 
have the influence or higher standards in 
the business that they should have. In 
addition to this, he said, the C. L. U. 
man has a special obligation to do a 
high quality business. Mr. Bragg re- 
viewed the general objectives of the 
C. L. U. movement. 


Great Western Leaders 


The Great Western of Des Moines re- 
ports its leaders for 1934: 

Personal producers: 1, G. C. Martin, 
Los Angeles, $420,874; 2. A. L. Hobbs, 
Omaha, $249,762; 3. J. V. Fitzgerald, 
Storm Lake, Ia., $243,923. 

Leading agencies: 1. So. California, 
Los Angeles, $1,282,402; 2. Denver, 
$811,141; 3. Des Moines, $621,366. 

Leading states: 1. Iowa, $2,030,422; 2. 
California, $1,362,397; 3. Colorado, $811,- 
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MILES M. DAWSON & SON 
CONSULTING ACTUARIES 


500 Fifth Avenue New York City 








ILLINOIS 


J. C. Cameron W. W. Chambreau 


CAMERON & CHAMBREAU 
Consulting Actuaries & Tax Consultants 
111 West Monroe Street, Chicago 
Organization, Management, Pensions, 
Agency Planning, Federal Tax Work. 
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DONALD F. CAMPBELL 
CONSULTING ACTUARY 
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Consulting Actuary 
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Consulting Actuaries 
128 North Wells Street, Chicago 
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Haight, Davis & Haight, Inc. 
Consulting Actuaries 
FRANK J. HAIGHT, President 
Indianapolis, Omaha, Kansas City 





Woodward and Fondiller, Inc. 
Consulting Actuaries 
90 John Street, New York 
Telephone Beekman 3-6799 














OHIO 


CARL J. WEST 
Consulting Actuary 








Life Automobile Casualty 
8 East Broad Street 
Columbus, Ohio 
Organization Management 





























HARRY C. MARVIN 
Consulting Actuary 
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Consulting Actuary 
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ALEXANDER C. GOOD 
Consulting Actuary 
Central Missouri Trust Company Bldg. 
Jefferson City, Missouri 




















Life men who write auto- 
mobile or fire insurance, 


TAKE BOTH 


Both on one subscription, $5.50 a year. 
Send Insurance Exchange, 
Chicago 
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Complacency Danger Mark 





Attitude of Mind, Not Age, Is What 
Hampers Older Men as Salesmen, 
H. J. Buckley Declares 





The most dangerous disease to men 
in any field, and particularly in selling, 
is that of complacency, or adherence 
to tradition, which says: “We've al- 
ways done it this way. Why change?” 
That was the point which was stressed 
especially by Homer J. Buckley of the 
Buckley-Dement Company, advertising 
and sales promotion specialists, in his 
talk before the Accident & Health In- 
surance Club of Chicago. Mr. Buckley 
said that it was because of the tendency 
to acquire this habit of mind that men 
of 45 or older are often shunned by 
selling organizations today. He de- 
clared that it was not really their age 
but their attitude of mind that made 
them undesirable and that there are 
plenty of men that have passed the 
three score mark who are still success- 
ful in the selling field because they 
have always kept an open mind and 
kept it flexible, remaining receptive to 
new ideas and changes in the style of 
approach. The salesman of this type 
is likely to characterize anything that 
is brought up as “old stuff’ but even 
if it is, Mr. Buckley says, it is possible 
to put a new dress on it. 

He declared that every man, no mat- 
ter what his line of work, is engaged 
in selling in every move he makes. He 
is selling impressions, either favorable 
or unfavorable. The man who sells a 
favorable impression of himself and his 
business learns the art of making 
friends, is establishing confidence and 
creating good will. The lawyer who is 
most successful is not always the one 
who has the best legal training, but the 
one who is the best salesman. A pro- 
found knowledge of theology is not as 
essential to a minister as the ability to 
sell himself and the ideas that he wants 
to put across. 

He urged that in training salesmen 
this is the first point to consider and 
that the presentation of the product or 
service should be made secondary. 

Following Mr. Buckley’s talk, Presi- 
dent E. H. Ferguson of the Chicago 
club outlined the plan for a series of 
noon luncheons during National Acci- 
dent & Health Insurance Week, to be 
addressed by the chief executives of 
Chicago companies. The Illinois Mu- 
tual Casualty of Peoria had four rep- 
resentatives at the meeting, including 
E. A. McCord, vice-president and gen- 
eral manager; C. C. Inman, agency di- 
rector; C. C. Wheeler, Peoria city man- 
ager, and J. H. Smith, special repre- 
sentative in that city. 





Agency Supervisors Meeting 





Central Life of Iowa Men Hold a Con- 
ference to Talk Over the 
1935 Plans 





Agency supervisors for the Central 
Life of Des Moines assembled at the 
home office in a bi-monthly conference 
to “talk it over” with Vice-president 
Leaver and other officials as regards 
the 1935 program of increased man- 
power and production. 

Consensus of opinion indicated that 
there are no quick, easy methods of 
agency development and that it re- 
quires time and uses up a lot of en- 
ergy, but it can be done and is being 
done by “men of action.” Supervisors 


help by putting as much lift into each 
agency as possible. 

The program for 1935 was arranged 
to be and recognized.as a difficult goal 
on the basis that all worthwhile things 
are difficult, that nothing but drifting 
and slumping is easy, and that Central 








Producers Will Benefit | 
From Sales Ideas, News | 





Managers and general agents 
should get their producers to syb. 
scribe to The National Under. 
writer so they can benefit by the 
splendid sales material and keep 
up to date in their knowledge of 
the business. Every agent should 
keep fully informed about the life 
insurance business by reading The 
National Underwriter regularly, It 
is up to every manager and gen. 
eral agent to see that his men take 
the leading life insurance news. 
paper. Take the cards out of this 
issue, tear them apart and give one 
to each of your two leading pro. 
ducers. 














Life men invite a plan big enough to 
thrill them, but not beyond reason, 

The highlight of enthusiasm was 
reached when General Agent L. L, 
Mackey of the Fort Dodge agency, a 
guest speaker at the conference, ac. 
tually demonstrated “Selling a Program 
to Your Agency.” He had personally 
prepared and presented such a plan to 
his own agency only a few weeks be- 
fore, with notable results. 


Has Agency Building Plan 

J. S. Braunig, St. Louis general agent 
of the Lincoln National Life, has put 
in operation a very unique idea to pro- 
mote esprit de corps in the agency, to 
the financial benefit of each agent in 
the office. 

He has set up an agents’ association, 
the presidency going to the agent with 
the best personal production for the 
previous year. The agent with the sec- 
ond best record is vice-president, while 


the third ranking agent becomes secre- 
A. P. Farrell is fi 


tary-treasurer. A. 





LAT 





president for 1935, C. J. Kotthoff, vice- | 


president, and Roland Mayer, secretary- 
treasurer. 


Mr. Braunig took charge of the St. 


Louis agency in 1932. In 1934 its busi- 
ness increased 65 percent. 
trend is continuing in 1935. 





Managers Club at Saskatoon 


Managers of life companies repre- 
sented in Saskatoon, Sask., have organ- 
ized a Life Insurance Managers Club. 
Officers elected are: President, J. J. 
Leddy, London Life; vice-president, H. 
B. Martin, Imperial Life; secretary- 
treasurer, P. D. Campbell, North Ameti- 
can Life. 





Newark Supervisors Elect 


At a meeting of the newly organized 
Life Agency Supervisors of Northern 
New Jersey in Newark, J. C. Elliott, 
Penn Mutual, was elected president; J. 
L, Harries, Sun Life of Canada, vice- 
president; J. S. Dey, Connecticut Gen- 
eral, secretary-treasurer. 


Order your Little Gem and Unique 
Manual Digest now! 420 E. Fourth St, 
Cincinnati. 








AGENCY ORGANIZER 
WANTED 


Man with experience to organize 
agency force in a southern state 
for a southern company. 


References and a record of results 
required. 
ADDRESS B.-6l, 
NATIONAL UNDERWRITER 
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